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Sparks 


Dry Dock for ‘Sparks’ 
No Blessed Event’ 
Previews Too Much 

Flowers, et al 


By 
Chris Sinsabaugh 









Woman’s Hospital 


Detroit 


EAR PEOPLE: This is a little 

note to explain to you why the 
regular column is not on the job 
this week. Pay no heed, I beg you, 
to where “Sparks” comes from 
this time. “Woman's Hospital” does 
not mean what evil-thinkers may 
imagine it does, for while I am 
in an interesting condition I am 
not expecting any “blessed event.” 
Naturally, you may want to know 
why “Woman’s Hospital?” Well, 
Dr. Johnstone tells me that when 
this heavenly refuge was set up 
12 years ago it was for the ladies, 
God bless ’em, and it was on the 
strength of this that the state 
gave the founding money. Now that 
man has his toe in the door, be- 
cause of the fine service given, it 
has become a general institution. I 
hope, therefore, I'll not be getting 
any more allegedly humorous tele- 
grams during the fortnight I'll be 
here. 

* * * 

IT ALL came about this way: I'd 
been able to hobble around slowly 
until the press previews came 
around. Like an old fire horse, I 
responded to the alarm and tried 
to keep up with the youngsters 
like Jim Sullivan, Leon Pinkson, 
Bert Pierce, Johnny Jenkins and 
Bob Beiser, despite the fact that 
my three-score-years-and-ten lies 
directly ahead. 

But the week of Sept. 8-15 proved 
that one can’t get fresh with Old 
Dame Nature at my time of life. 

(See SPARKS, Page 19, Col. 1) 
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December Car Output Curtailed 48.4 Percent 


Advanced Styling, 
More Power Noted 
In Four New Lines 


New Treatment Is Given 
Interiors; Many Other 
Changes Made 


DETROIT.—Four more 
lines of 1942 cars — Buick, 
Chrysler, Dodge and Pontiac 
— were introduced over the 
week-end in dealer show- 
rooms throughout the country. 

Advanced streamlining is 


1942, along with numerous me- 
chanical improvements and _in- 
terior refinements. Fireball engine 
design and compound carburetion 
have been improved. New finishing 
procedure is employed on bearing 
and pin surfaces. See complete de- 
tails on page 8. 

Influence of the “Thunderbolt” 
styling is noted on Chrysler’s six 
models for 1942, while horsepower 
has been stepped up on both the 
six and eight engines. Changes in 
design are said to have improved 
the company’s fluid drive and 
Vacamatic transmission for this 
year. New brake linings have been 
adopted, and interiors have been 
refined. See complete details on 
page 10. 

Increased horsepower (105) heads 
the list of features on Dodge’s two 
lines of cars for 1942, while the 
All-Fluid Drive mechanism has 
been improved. Both the exterior 
and interior of the new cars have 
been restyled, and many details 
which formerly were extras, have 
been added as standard equipment. 
See complete details on page 12. 

With a slight overall length in- 
crease, Pontiac for 1942 presents 
new styling in its two basic lines. 
Interiors have a new treatment, 
while improvements have been 
made in engine design. Starting 
has been simplified, while Pontiac’s 
oil cleaner has been further im- 
proved. See complete details on 
; page 14. 





the qualities. 
keynote of Buick’s six lines for > cars width. Dumpens 





1942 BUICK’S front-end is streamlined for functional as well as appearance 

Wide, low oa provides greater air-intake area at point of reatest 
while head lacement at the outer edge of fenders delineates 
eature combination of bumper guards and license 
For complete details see page 8. 


pressure, 
te bracket in the center. 





FRONT END treatment of the Chrysler line for 1942. Following widespread 
showing of the Chrysler Thunderbolt during the past months, Chrysler engi- 
neers have incorporated a modified form of the Thunderbolt’s styling throug 
out the new Chrysler line. Many other appearance and mechanical edeanaumente 
are featured in the new line. For complete details see page 10 


48.4% Cut Permits 204,848 


Cars to be Madein December 


of cars to 1,510,167, an overall de- 


DETROIT.—The 48.4 percent 
curtailment of December car pro- 
duction, decreed last week by the 
Office of Production Management, 
was in line with the automotive 
industry's expectations and will re- 
duce the August-December output 





comparable period of 1941. 
(Continued on Page 2, Col. 4) 





The Top Ten 
PASSENGER CARS 
vg Ten in Begistrations Re- 


po in Automotive News Today: 
1941 

Pos. Make Pos. 
1—712,593 Chevrolet 553,957— 1 
2—468,293 Ford 363,510— 2 
3—358,123 Plymouth 289,416— 3 
4—249,221 Buick 175,042— 4 
5—229,150 Pontiac 144,342— 5 
6—188,079 Olds 124,271— 7 
i—163,126 Dodge 136,9738— 6 
8—113,162 Chrysler  65,267— 8 


9— 83,075 Studebaker 64,264— 9 
10— 69,312 De Soto 46,727—12 


Total All Makes 











crease of 32.2 percent from the 
1,923,217 cars turned out in the 
De- 
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New Cars Getting 
Poor Floor Play 
In Many Areas 


But Dealers See Upturn 
If Public’s Confusion 
Is Cleared Up 


By Pete Wemhoff 
‘anaging Editor 


DETROIT. —Definite indi- 
cations that 1942 cars are 
not arousing the customary 
public interest, plus the fact 
that dealers are not opti- 
mistic over sales prospects for 
September and October, are con- 
tained in a cross-country survey 
made by Automotive News corre- 
spondents during the past 10 days. 

While much of the _ public’s 
lethargy is believed due to the fact 
several makes of 1942 cars have 
not yet reached dealer showrooms, 
many dealers believe the heavy 
pre-selling of this fall’s market is 
keeping many prospective buyers 
away. More stringent installment 
terms and rumors of “inferior” 
1942 models are other factors. 

However, on the more optimistic 
side, many dealers are convinced 
that they will experience little 
trouble disposing of their 1942- 
model allotments once the sales 
stimulus has started, the new in- 

(Continued on Page 2, Col. 1) 


Chicago Cancels 
1942 Car Show 


Due to Defense 


CHICAGO —The 42nd annual 
Chicago automobile show, tenta- 
tively scheduled two months ago 
for Oct. 12-19 in the International 
Amphitheater here, was called off 
late last week. 

Official action was taken by di- 
rectors of the sponsoring organi- 
zation, the Chicago Automobile 
Trade Assn. Decision of the board 
was announced by Ben T. Wright, 
president of the CATA, who added 
in a statement: 

“Before arriving at this decision, 
the Chicago Automobile Trade 

(See SHOWS, Page 16, Col. 5) 








) 2,941,028 2,201,040 

1942 PONTIAC Torpedo models give an impression of greater mass and we ne 1912 DODGE frontal view. The car, available with Dod - 
greater length. Bumpers have . lengthened; radiator grille redesigned For complete standing of all is of new design throughout. Dentonanameted Sealed! = pon ene 
are set below 


flank the square-effect ornamental grille work. — lamps 


makes, see Page 15, this issue. 
the main headlamps. For complete details see page 12 





headlamps placed farther apart; parking lights made longer 


and made wider; 
For complete details see page 14 


and nose of hood wider. 
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1942 Car Sales Meeting Resistance in Many Areas 


But Dealers Expect Upturn 
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I P b ° C e e E d Aug.-Deec. Aug.-Dec. Limith 
Aug.-Nov. Aug.-Nov . or 
P t Quotas Output Percent 1942. 
lf Public Confusion is Erase | ste” "Stat ame Bin oe mee “tig” “Sh” rons a 
374,057 36.9 496,009 
Chrysler Corp. ..... 188,849 275,600 31.5 47,271 99,148 52.3 236,120 y 
ee ee Plymouth -....... 113,861 166,145 31.5 25,184 49,146 48.8 125,796 214,074 41.5 
stallment terms are better under- | than the fact that many buyers| Dodge ........... 39,515 57,675 31.5 11,863 24,776 652.1 ania 46.205 me 
stood, the tax and price situations | have been removed from the fall| Chrysler ......... 19,469 28,420 31.5 6,028 15,510 61.1 30°968 33194 369 cE 
= a = the public is con-'market through earlier purchases,’ De Soto .......... 16,004 23,360 31.5 4,196 9,716 56.8 , ’ : i 
vince a e new cars embody, while an undeterminable number 9 79309 52.1 189,854 262,687 27.7 399,000 | si 
quality comparable with their|of others are wondering if it “. or ee ose ane 156008 170 $2307 65,884 50.9 161,370 221,717 272 = 
predecessors. At present too much! wouldn’t be better to hang on to Mercur “a aiaS 17.682 20.688 17.0 4.426 10,777 58.9 22,108 31,439 29.7 the 
confusion exists in the public’s their present car rather than take Sin: ee ane ae 5931 7120 17.0 1276 2688 52.5 6,376 9,531 33.1 still 
mind, dealers opine, and there is|a chance on a new one that DE eee ee : : , 5 ; 693.912 35.0 may 
a definite need for factories and|be weakened by _ substitutions General Motors ... 361,815 511,700 29.3 90,567 184,139 50.8 452,382 3 : 59 30. 950,000 still 
dealers alike to set this at rest. forced by defense priorities. Chevrolet ........ 165,930 234,668 29.3 45,180 92,657 51.2 225,689 25,9 ; 0.8 sell 
eee used — dealers in- — of the National Auto-| Buick ............ 73,559 104,031 = a ane ye oi sen ventas <s deal 
rviewed were much more opti-|mobile Show at Grand Central! Pontiac .......... 62,213 87,984 29. 14, ’ . ’ ’ ; : 
mistic. Used car inventories, for| Palace, together with all its ac-| Oldsmobile ....... 50,358 71,219 29.3 11,753 24,776 50.9 58,717 95,106 38.3 a 
be > te — are pd — — companying fanfare which ordi-' Cadillac .......... 9,755 13,798 293 2874 6,424 55.3 14,343 aa a ' 
ere has been a sloughing off in i ic in- “up; ” 78,356 1,332, : 1, 
sales : ime aaa Dealers,‘ senae pr og jd hk toe ut | Total | eres 702,509 970,100 27.6 175,847 362,596 51.5 878 845,000 ea 
owever, do not expect any great early change in the situation here. | Independents 
difficulty in moving their used cars! Already off to a slow start, and| Studebaker ....... 35,289 46,160 23,6 8,834 10,823 18.4 44,123 56,979 ae 92,000 | the 
and expect a price rise in this’ without the Big Show to boom| Hudson .......... 25,874 41,900 38.2 6,476 5,148 25.87 32,350 47,075 1. 68,000 | it is 
3 5,771 7,401 22.0 28,827 33,111 12.9 60,000 | the | 
Octob 1 b Packard ......... 23,056 25,710 10. , ’ ; 
ctober sales, some observers even 
ibili j i 21,972 20,942 5.07 5,500 10,001 45.0 27,472 30,943 11.2 58,000 | sellit 
see the possibility of a jam in new ED 6.5.6.9, 816.8: 5.8.0: : , . ’ ’ ‘ 9712 9183 5 Rt 20 allov 
NO Creep car sales in this area for the im-| Willys-Overland .. 7.768 8,364 7.1 1,944 819 137.44 a war 0,000 ree 
Due to a typographical error, |, mediate future. TONEY sics-neeceus 333 185 80.07 476 35 1260.0 a on : 874 sold 
Studebaker’s 1942-line story |' Despite this somewhat lethargic ee de ee “ - 
(page 8 of Avtomorive News’ | beginning as compared to the out-.'GRAND TOTAL. ... 816,801 1,113,361 26.5 204,848 396,823 48.4 1,923,217 1,510,167 32.2 2,143,874 = 
Sept. 15 issue) noted that “there | set of former new model years, | ‘Increase. be h 
is a creep when the car is in eat’ Ge no on te is evidenced the 
gear.” The sentence should have | that dealers will be able to move’ ment is not particularly slowing C P ; 204. 848 agail 
read: “There is NO creep ***” |'Such volume of new cars as may down sales, but the 18-month limit 48. 4% ut er mits * oN 
be made available to them during is really hurting. With prospects try 
market when, and if, new cars be- slackening may be experienced in lines, the prospective customer dis- Ca rs to e adage tn ec. uct, 
come scarce. !the immediate future, it is felt, likes to commit himself to this - 
Following are detailed reports will be more than made up by time limit (Continued from Page 1) a 
from Automotive News correspond- anticipated greater difficulty in Much the same is true in used : d . oth 
ents in various sections of the! obtaining cars from factories later.| a7. Most dealers have adequate|CeMber’s quota is 204,848 units, Willys-Overland 1,944 (819 or an in. | othe 
nation: Dealer worries continue to center F : . a contrasted with 396,823 a year ago.|/crease of 137.4 percent); Crosley mak 
ae on the question of how many cars pony without ae oa _ It is to be remembered, however, | 476 (35 or an increase of 1,260 per- But 
N.Y. Notes Lag they'll be able to get, rather than ¢iture may -- the new car|that this 1,510,167 total is merely | cent). a oe table on | you 
In ’42 Interest = — of ao them. | market. Many believe that later|a ceiling on what car manufac- a er quotas by makes, 
By Bethune Jones a moving fairly nail ne te, this year, if new cars become|turers can produce during the five- | 0M page 2). ui 
Staff Correspondent ported moving fairly well ™ this | scarcer, the prices of used cars| month period, and in no way gives| It will be noted that Hudson and | “US 
NEW YORK.—Public response’ compared with other) win) rise sharply. At the present|}companies assurances that they| Willys were allowed increases in| You 
to 1942 models in the New Mork |S ears, with inventories lower than time, however, there is not a rapid| will be able to obtain sufficient| December, due to the fact that the } 
metropolitan area—the world’s! usual. ee movement in used cars. materials to turn out that many|volume of these makers was below on 
largest automotive market and’ Indi lis Find = = 2 cars. In fact, several makers al-| normal in December, 1941. Crosley ond 4 
| ¢andianapotis Finds . , ready are experiencing difficulties | will be permitted to use up a bank , 
—- ———s os ie fe ‘Hard Pe ki 9 Recep tion Dismal in obtaining certain parts for 1942|of materials fabricated for some curbs 
conditions elsewhere throughout ar ickings In Los A I eae RR ; : techn: 
. : n Los Angetes models, and indications point to| time. ; 
the nation—is reported as a little By Earl Bullock By Slim Barnard further trouble later on, unless| While the indust t di se | 
ae : <a é , ile the industry was not dis- 
poe gee "ash ae Staff Correspondent : Staff Correspondent the present situation changes. couraged over the 48.4 percent — 
ary at the start of a new model| ,NDIANAPOLIS. — Automobile] LOS ANGELES.—Twenty-five a ts & f the August-| Curtailment order for December, that 
dealers in this section are none too bile deal in South . ae one ee Ge Angee ich i i ; 
year. i i aa ee uthern| November quotas, which curtailed | Which is on a basis of a 32.2 per-| gej 
Indications are that the heavy | overjoyed with prospects for this|California, interviewed by the output by 26.5 percent the “Big | cent overall reduction for the 1942-] pa, 
public demand for new cars in| ‘@!! and early winter. Many of the| writer last week, were unanimous Three” ati ‘oa the | Model year, motor leaders were ap-| that, 
; dealers have demonstrators in new| jin declaring that the fl lay i ree’ corporations under the : 
past months has definitely slack-| eet aoa eae © the eect {latest decree were curtailed con-|Prehensive over what trend the! he 
is ; |up as it was felt they would at|/they have known in the last 10|%iderably more than the smaller 1 when the materials situation is} "°SS 
real selling job on their hands to | this season ; companies, the former’s reduction oo ports 
move even a reduced number of ae years during the announcement| averaging 51.5 percent while the|€XPected to be more critical. deale 
units in the immediate future. Their new-model stocks, for the] season. smaller firms would be curtailed ae < assur 
The very fact that new car sales|™ost part, have not begun to ar-} Used car sales are considerably | only 15.3 percent. This is due to the| ;- nent 
reached such a high level earlier|Tive, but most of them feel that for] off, with few people looking. It| fact that the smaller makers, pro- Light Truck 
in the year is in itself the most the first six months of the new (Continued on Page 6, Col. 1) ducing less than 10 percent of the | Output C oN M 
obvious answer to the present|™odel year they will be able to industry’s total car output, need a utput Cut o ust 
lessened interest. Unquestionably, |8et adequate stocks, perhaps more P ° I high portion of their previous WASHINGTON.—OP®M ap- Pric. 
much of the heavy spring and early|than adequate. What will be the} EK FICe Increases volume to keep “in the black” dur-| 20unced last week that production | y7oy 
summer rush represented normal| Situation during the last of the ing the emergency. of light trucks for non-military ; 
fall purchasers who feared delay |Y&4r, they do not profess to know Average 7.14% On purposes would be curtailed 9 per- th ae 
might prevent them from getting} °F even guess. . December quotas set for various cent during the first four months aa 
any new car or force them to take| Two factors are foremost in ac- 42 Studebakers companies, along with their com-| of the new model year. This means sellin 
a model of “inferior” quality be-| counting for the present situation. ; parable 1941 volume and percent-| that approximately 87,000 light de- you _ 
cause of material substitutions.|One is that all living costs in this SOUTH BEND. — Factory deliv- age decrease, are as follows: livery trucks may be produced for invest 
While this latter fear has since; section have advanced sharply. It|¢red prices of 1942 Studebaker! General Motors 90,567 (184,139 or | Civilian use during this period as saan 
been partially allayed by industry|is true more persons are working|™odels which were announced to 50.8 percent cut); Chrysler Co compared with 96,000 during the} 9» ; 
assurances that the new models/and making more money than they|the distributor.and dealer organi- 47271 (99,148 or 523 pean Ford same period last year. Exact hn 
are even better, despite substitu-|did a year ago, but also their|Zation last week show average eine an 009 (79,309 poy quotas for companies of these saline 
tions, it is regarded as apparent! groceries, house rent and taxes| increases over 1941 prices of 7.14)Company 26, 909 or 52.1 per-| trucks of less than 1% tons have I 5 
that more promotion in this di-: have advanced. Next year there | Percent. cent); Studebaker 8,834 (10,823 or| not yet been worked out. th 
rection is needed to remove such; will be a further increase in real| Prices for 1942 range from $785| 18.4 percent); Hudson 6,476 (5,148 aa 
doubts as a market factor. i Property taxes, in addition to ad-|for the 1942 Champion Custom|or 25.8 percent gain); Nash 5,500 ‘Dealers Tell Me," by John 0.| gay ; 
While there are, of course, other vances in practically all personal|Coupe in the lowest price field to} (10,001 or 45 percent slash); Pack-|Munn, is an open’ forum for the oe 
factors figuring in the situation, ' taxes. $1,340 for the President Eight ard 5,771 (7,401 or 22 percent): expression of dealers’ opinions. It ne 
’ , , s 


such as the recently instituted in-| 
these : 


stallment sales regulation, 


The second is the federal regu- 
lation of deferred payments in the 


are regarded as having less bear-| purchase of automobiles. Dealers 


ing on the immediate sales picture 


here say the one-third down pay- 








COINCIDENTAL with starting of production on 1942 model Chevrolets, W. E. 
Coyle, general manager, inspected one: of the first cars to roll from the Flint 


assembly line. With 
center, and T. 
announcement of new cars will be made 


‘oyle are C. E. Wet 


' Custom ‘eruis. 


E 


herald, general manufacturing manager, 


H. Keating, right, assistant general sales manager. Formal 


to the public before the end of month. 


| CHAMPION 


| 


| 


| 


| Deluxstyle sed.-cpe., 
, Skyway ser. 


: Deluxstyle cruis. sed. .. 


| Skyway ser. cruis. sed. .... 
, Custom land cruiser ... 


| Delu 


Skyway Series Land Cruiser. 
Following is detailed information 
on. Studebaker’s 1942 factory de- 
livered prices as compared with 
similar 1941 models. All prices in- 
clude Federal Excise Tax at the 
rate in effect as of Aug. 18, 1941: 
In- 
1942 - 
x20 


1941 
Custom epe., 3-pass 
Deluxstyle epe., 3-pass. ... 
Custom Double - Dater cpe., 
5-pPass. .... ‘ 
Deluxstyle Double 
epe., 5-pass. . 
Custom club sed., 2-dr. ... 
Deluxstyle club sed., 2-dr. 
Custom eruis. sed., 4-dr.. 
Deluxstyle cruis. sed., 4- 
COMMANDER 
Custom = sed.-cpe. 


S10 


845 
S15 


990 
none 
Togo 
lole 
lw75 
lla 
1055 
1120 
loo 


sed. -epe. . 
Custom ecruis. sed. ........ 


Deluxstyle land cruise: 
Skyway ser. land cruiser 


' PRESIDENT EIGHT 


none 
none 
5 1210 
5 1140 
1205 
1230 
1185 
1250 
1260 


Custom = sed. -epe. 

yle sed.-cpe. . 
ser. sed. -cpe. 
sed. 
Deluxstyle cruis. sed. . 
Skyway ser. cruis. sed. ... 
Custom land cruiser ..... 
Deluxstyle land cruiser .. 
Skyway ser. land cruiser .. 


Skywa 
sh 
65 | 


75 
55 
x0 


who previewed 








OFFICIALS of General ) 


of Oldsmobile’s 
Oct. 5, were disp 
Oldsmobile’s gen 
D. E. Ralston 
president of G 


layed to th 
a manager; W. A. 
> smobile’s gen 

eneral Motors, oe 


flotors were am 9 i utives 
the 1942 Oldsmobiles J ong the 300 corporation exec 


three lines of cars for 
e visitors. Phot 


appears weekly in Automotive News. 








I 
Lansing last week. A full showia 
the coming year, to be announ 

© shows, left to right, S. E. Skinner 


weenee, vice-president of General Motors 
sales 
posed in front of a ’42 Oldsmobile four-door § F 


manager, and R. H. Grant, vice 





imit for 
42-Car 
utput 


6,000 


9,000 









EVERAL weeks ago I mentioned 
Sis this column the urgent neces- 
sity of the dealer and salesman 
really doing a good selling job on 
the used car allowance. People are 
still going to shop. While new cars 
may be scarce, some dealers are 
still so imbedded with the cut-price 
glling technique that unless a 
dealer goes out of his way to sell 
himself and to sell his car, he will 
have difficulty in taking in cars at 
the right price. Even though a 
dealer has a waiting list and could 
take a hard-boiled attitude and tell 
the customer to take it or leave it, 
it is much better for him to go to 
the trouble of selling the car and 
selling the fairness of the used car 
allowance, because he will need 
friends in the future. Now is the 
golden opportunity for a dealer to 
establish more public confidence. 
Confidence in his dealership will 
be his strongest selling tool when 
the time comes when there are 
again plenty of new cars. 

Not just now, but when indus- 
try returns, you will still have 
three kinds of competition—prod- 
uct, trading and _ institutional 
competition. You will have prod- 
uct competition. For instance, 
other dealers selling different 


de makes of cars in your territory. 

per- But it is the kind of competition 
on | you welcome. It is the life of the 

‘kes, | trade. ss 

and Must Sell 

s in| Your Institution 

Bn EN, you will also have trading 

an competition which will be vicious 

enk and destructive. It comes from the 


curbstone operator whose only 
technique is cutting the price. He 
is a trader and he trades on the 
reputation of the car. 

The only way you can combat 


ber, | that now or in the future is to 
per-} sell your institution—the trader 
“tp | B88, difficulty competing with 


that. It’s the only thing you have 
he hasn’t. So, sell your own fair- 
ness on every deal and how im- 
portant a contribution a good 
dealer makes in this trade to 
assure the ultimate and perma- 
nent satisfaction of the customer. 
a oe 


Must Outsmart 


an- | Price-Cutter 


tio! \7OUR job isn’t just to deliver a 
= new car. When you only deliver 
oa the car, you are working into the 


ans 


hands of the price-cutter—he is 
selling the same thing. But, when 


z= you sell to the customer what your 

| gs| BVestment in service facilities 

the | Means to him and what your policy 

cact of carefully making ready for de- 

— livery means to the buyer, you are 
ave | Selling something he can’t meet. 
I just ran across a letter in 

the morning’s mail. It is a letter 

0. a@ dealer recently sent to his 
the} Salesmen and it touches on this 


It} Subject. This dealer feels that his 


job isn’t just delivering new cars 
to the public, but to build public 
acceptance for his institution to 
at least the same extent the 
manufacturer has built it for his 
car. This, in his opinion, is the 
only definite way he can better 
control the market conditions in 
his territory. c 


Other Dealers 


Respect Him 
AM acquainted with this particu- 
lar dealer, and he didn’t allow 
the trading competition to out- 
smart him this past spring. He has 
made real money and he has been 
a stabilizing influence on his mar- 
ket. He has the respect of not only 
automobile users in his territory, 
but also of competitive dealers. So, 
as an idea to help you get full 
} profit on each new car sale, I am 
‘repeating the letter in full below: 
“The purchase of an automo- 
bile usually represents the great- 
est outlay of cash that the aver- 
age American citizen ever makes 
except for his home. Therefore, 
to the buyer of a car, the trans- 
action is an important event in 


* 


Dealers tell me 


Dealers’ or salesmen’s comments, 
addressed to John 0. Munn in 


and the writer’s name will be kept in confidence if requested. 
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By John 0. Munn 


Questions or requests may be 
Care of Automotive News, Detroit, 


his life. Now it must be remem- 
bered that a car is just a piece 
of machinery, and regardless of 
how well it is built, or how 
good the materials that are used, 
it must be properly adjusted and 
lubricated in order to function 


as it should. 
se 6 


‘Make-Ready’ 
Held Vital 


“oe original preparation that is 
given a new car, commonly 
called the ‘make-ready’ often is 
largely responsible for the satis- 
faction that the driver gets from 
his vehicle. This ‘make-ready’ is 
something that the factory’ itself 
cannot do, and must be left to the 
dealer who delivers the car. It in- 
cludes such things as carefully 
checking all major and minor 
parts of the car to see that they 
are properly adjusted and properly 
lubricated—in short, that every de- 
tail is ‘right’ before the car is 
delivered. 

“Cancer does not develop over- 
night, nor do serious troubles in 
an automobile. Both, if taken care 
of early enough, can be ‘cured.’ 
The average driver of a motor 
car is not a mechanic. He must 
depend upon the dealer who sells 
him the car to see that the car 
has been thoroughly checked be- 
fore it is turned over to him, so 
that he does not later incur ex- 
cessive repair bills. Improper 
adjustment of brakes, lack of 
proper lubrication in a vital part, 
or a thousand and one little 
things can be overlooked that will 
later develop major troubles. 


Must Have 
Best Mechanics 


“TF AN automobile owner was 

buying an expensive watch, for 
example, and paying $150 for it, 
he would probably prefer to buy it 
from a high class and reputable 
jeweler. Even though a pawn shop 
had exactly the same make of 
watch, and offered to discount the 
price 10 percent, most people would 
still prefer to spend the extra $15 
to be assured of lasting satisfac- 
tion. One hundred and fifty dollars 
is a high price for a watch. Yet 
it is less than one-fourth the price 
of most of the lowest priced cars. 
And $15 is a far higher percentage 
in comparison to the price of it 
than a $50 over-allowance is in 
comparison to the price of most 
new cars. 

“Unless a dealer is able to 
make a fair profit on the mer- 
chandise he sells, no customer 
can expect the dealer to guaran- 
tee him satisfaction in his pur- 
chase. An automobile dealer, to 
be a successful dealer, and to 
assure his customers satisfaction 
AFTER they have bought, must 
have the best of mechanics, and 
the finest equipment for testing 
and checking cars. The days of 
the ‘monkey-wrench mechanic’ 
are about as obsolete as the 
‘cure-all’ patent medicine to the 


owner of a car who cares any- 
(Continued on Page 18, Col. 5) 


On the House . 


Full Mark-Up Essential in 1942 





Pontiac Dealers Gather . . . 





THREE LEADING Pontiac dealers 


of Detroit attend the Pontiac dealer 


luncheon at the Masonic Temple in Detroit last week, where they saw the 
1942 cars for the first time. Left to right James pemees, Powers Motor Sales; 


Harvey Mack, 
McLean Motor Sales. 


Harvey Mack Pontiac Co., and 


. “Dutch” McLean, 





PONTIAC DEALERS of Michigan at the Pontiac dealers’ luncheon at the 


Masonic Temple in Detroit. Left 
president, Genesee Motors Co. 


ae, —_ Kennedy, GMAC; Ro 
nt; . ° 
central region, and Guy Garber, president of Garber 


Burgess, 
Grier, manager of the Pontiac 
Pontiac Co., Saginaw, Mich. 





Record-Keeping Regulations 
On Wages, Hours Revised 


WASHINGTON.—Revision of the 
record-keeping regulations under 
which 350,000 employers must keep 
payroll and other records concern- 
ing more than 15,500,000 workers 
was announced last week by Gen- 
eral Philip B. Fleming, admin- 
istrator of wage and hour division, 
U. S. department of labor. The new 
regulations in several instances 
simplify present requirements. In 
others, they call for the recording 
of additional information. They 
apply to all employers who have 
employes engaged in interstate 
commerce or in the production of 
goods for interstate commerce. 


“About one-fourth of the 48,000 
inspections we made in the last 
fiscal year showed employers in 
technical violation of the act 
through failure to keep prescribed 
records,’ Fleming said. “Our re- 
quirements in the matter of pay- 
roll records are very simple. No 
special order or form of records 
has been required or is required in 
the new regulations. However, we 
must have accurate information on 
the number of hours employes have 
worked. Employers paying on a 
salary, piece work, or other pro- 
duction bases have in many cases 
failed to realize this. An important 
part of the work of our men on 
inspections is education in the 
matter of keeping payroll records 


pgecesas Pm sree among dealers is growing by leaps and 


bounds; 


dissatisfaction among dealer employes . 


a vicious circle that benefits no one and breeds 


. . NADA is calling on 


dealers to serve as field contacts with their Senators and Repre- 
sentatives in case of emergency work on legislation . 
Taking a cue from success of South Carolina dealers asso- 
ciation’s campaign, North Carolina dealer group is offering 
a $50 reward for information leading to conviction of persons 


guilty of burning cars 


. . .Final automotive golf tourney 


roundup finds New York City dealers set for Sept. 23 at 
Mamaroneck, and Newark dealers planning to tee off Sept. 
30 in Bloomfield, N. J... . Only about five bright metal parts, 
i. e., bumper bars, hub caps, locks and door handles, are 


likely to appear on 1942 cars 
reflectors at night... 


after Jan. 1; needed for light 


Akron dealers are studying possibility of closing showrooms 
and used car lots at 6 p. m. daily, starting Oct. 1; figure it would 
reduce porter service, heat and light expenses, etc... . 


—Perte WEMHOFF. 





to satisfy the purposes of this law.” 

A new requirement of the regu-} 
lations is that ‘each employer shall 
preserve for at least two years 
from the last date of entry the 
originals or true copy of any and 
all customer orders or invoices re- 
ceived, incoming or outgoing ship- 


ping or delivery records, as well] i 


as all bills of lading, and all bill- 
ings to customers (other than 
‘cash’) which the employer retains 
or makes in the course of his busi- 
ness operations.” 

An explanatory bulletin issued 
with the new record-keeping regu- 
lations points out that compliance 
with these regulations does not re- 
lieve the employer of the record- 
keeping requirements of other fed- 
eral agencies such as those of the 
U. S. bureau of internal revenue 
in the matter of social security 
taxation or state or municipal 
regulations. “In some instances,” 
the bulletin states, “there are dif- 
ferences in record keeping re- 
quirements provided under state 
and municipal wage and hour acts, 
ordinances or orders and _ those 
provided in the record keeping 
regulations issued under the Fair 
Labor Standards act. These dif- 
ferences primarily arise from dif- 
ferences in the basic provisions of 
the acts, ordinances or orders 
under which these agencies oper- 
ate, such as, provision for the es- 
tablishment of piece rates or 
minimum weekly wages; limiting 
daily or weekly hours of work; 
prohibiting the employment of 
women or minors in certain occu- 
pations or industries. 

The bulletin emphasizes that 
there is no requirement to keep 
records in any specified form. 
The information and data, how- 
ever, must be contained in some 
legible records. 


Although executive, administra- 
tive, professional employes and 
outside salesmen are not within 
the wage and hour requirements 
of the law, the regulations require 
among other things that a record 
be kept of the total wages or 
salaries paid them each pay pe- 
riod and show the basis on which 
such wages or salaries are paid. 
Current regulations require only 
recording of the name, address and 
occupation of such employes. 
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Over Allowances 

Must Be Shelved 

e a e 
During Crisis 

CHICAGO.—Reduction in new car 
output will put dealers out of busi- 
ness unless they offset the handi- 
cap by insisting upon full mark-up 
oo = new and used cars during 
1942. 

If on the other hand, dealers 
prefer to indulge in over-allow- 
ances, they might as well lock the 
doors of their establishments now. 

The current “Dealer Operating 
Facts” bulletin of the Chicago 
Automobile Trade Assn. stresses 
these points with the following 
facts and advice to members: 

“Dealer net profits from opera- 
tions for the first six months of 
1942, based on new car curtailment 
of 50 percent, will be practically 
wiped out if the average member 
dealer continues to over-allow on 
the same basis he did for the first 
six months of 1941, and if expenses 
of operations and service income 
remain the same. 

“If over-allowances are reduced 
50 percent the net profit from 
operations should be about 2% per- 
cent of total sales. If over-allow- 
ances are wiped out entirely, the 
final net profit from operations 
can remain at 5 percent of total 
sales, which it is now. 

“Every dealer has an opportunity 
to stay in this business provided 
he starts right now collecting full 
mark-up on both new and used 
cars. Your customers know that 
you cannot over-allow and stay 
in business. Much better commis- 
sions are also possible for both 
new and used car salesmen be- 
cause, as the trading situation im- 


proves, salesmen’s commissions will 
increase.” 


Snow to Handle 
Plans for NADA 
25th Convention 


DETROIT.—Lynn Snow, Oak 
Park, Ill, regional vice-president 
of the National Automobile Deal- 
ers Assn., been appointed 
chairman of the organization’s 25th 
annual convention which will be 
held in Chicago, Jan. 19-22, 1942. 
Serving with him are the follow- 
ne: 


g: 
D. E. Castles, St. Louis, NADA 
treasurer, and the following direc- 
tors: D. G. Kelly, Grand Forks, 
N. D.; Harold Draper, Saginaw, 


Mich.; J. R. Weir, Louisville; Ky.; 


Clare Morris, Waterloo, Ia. and 
Lynn Timmerman, Lima, O. 

Chicago Automobile Trade Assn. 
will be host to the convention 
which returns to the city of its 
birth to commemorate its 25th an- 
niversary. Elaborate plans will be 
made for the occasion to fittingly 
mark a quarter of a century of 
activity on behalf of automobile 
retailing. 


Detroit Sets Plans 


For Open House 


DETROIT. — Detroit Auto Deal- 
ers Assn., which will sponsor an 
“Open House” display of 1942 cars 
in dealer showrooms here Oct. 11- 
18, decided last week to offer three 
new cars as prizes for visitors to 
showrooms of dealer-members of 
the DADA. 

DADA directors also accepted a 
standard decorative plan for the 
exteriors of dealer showrooms dur- 
ing the “Open House” week. Deal- 
er showrooms will not be opened 
on Oct. 12, because of the Sunday 
closing setup. 


Cut in Car License Fees 


Sought by Mich. Dealers 

LANSING.—Sponsored by Michi- 
gan Automobile Dealers Assn., ‘ini- 
tiatory petitions for a drastic 62 
percent reduction in automobile 
license plate fees were placed in 
circulation throughout the state 
last week. 

The petitions would reduce to 
10 cents a hundred-weight the tax 
levied on passenger cars, now 
taxed at 35 cents a hundredweight. 
The tax on commercial vehicles, 
now 80 cents to $1.25 a hundred- 
weight, would be reduced to a flat 
30 cents. 
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AUTOMOTIVE OUR PLEDGE 
D om One sacred pledge we make our friends here and 
E now. This publication, God willing and so long as 
, it is in our charge, will never champion the cause 
A of any individual or any corporation which is not 
L for the best interests of the automotirs industry as 
E a whole. Nor will its columns be used to spread 
B gossip or inflame prejudice. It will confine itself to 


the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1933). 
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Could Be Worse 


ora in the automotive industry, following curtail- 
ment of car production by 48.4 percent for December, is 
that such a slash wasn’t unexpected. Moreover, almost 
everyone in the industry would gladly settle for this amount 
of curtailment for the rest of the model year, realizing full 
well that much stiffer curtailment will be forthcoming dur- 
ing the months after Jan. 1 as the supply of non-defense 
materials becomes more critical. 

There is always the possibility — however remote — that 
the materials situation may clear somewhat next spring, 
— a greater output of cars than anticipated now. 

owever, don’t bank on that. 








Preparing for ‘The Day’? 
ECAUSE we believe it’s food for thought, AUTOMOTIVE 
NEWS passes along the ae editorial comment by 
Lee Ellmaker, editor of the Philadelphia Daily News: 

“We know nothing and care less about the politics of 
men put into office by President Roosevelt to further the 
cause of preparedness. If we are in the war, let us take 
every available bit of brain power to win it. Let us be 
certain, however, that in the use of that brain power we 
are not building up a system, or an avenue, which will tear 
down in subsequent peace that which we believe we are 
fighting for in war. 

“Last week President Roosevelt appointed as czar over 
automobile production a man who was branded only a few 
days before as a Communist. The automobile industry has 
put all aside to help defense. Key men have been taken out 
of positions where they create dividends to man production 
units that make Chrysler, General Motors and Ford big in 
size but weak in resistance. Knowing full well that men like 
Henderson, the price fixer, are opposed to our capital struc- 
ture, we look around to find why they, of all people, are 
throwing orders to the 20 or 25 large technical producing 
companies to the exclusion of small business. 

“At first we gave them the benefit of the doubt. We came 
to the conclusion that these New Dealers had a lapse into 
logic, and were putting the work where it could best be done. 
We now wonder. We wonder if help to Russia has come to 
mean that her fellow travelers in this country are not being 
put in key positions in readiness for ‘The Day.’ We go on, 
and wonder if these war billions are not being diverted to 
a few big companies so that they will become bigger in the 
belief that the bigger they are the easier they will be to 
push over, and the harder they will fall as Communism 
enters. 

“A nation of opportunity will not take Communism. A 
nation in which the masses have been regimented to depend 
on the white father in Washington has no particular interest 
in the big businesses which would be ‘pushed over’ by the 
Communistic termites of today who will be the intellectual 
‘panzers’ of tomorrow.” 


News | 





FROM A New York, Sept. 18. 
TRAVELER’S — Listening to the 
NOTE BOOK President’s “shoot- 

on-sight’’ speech 
while driving from Detroit to 
Cleveland a week ago tonight I 
wondered what my father, who 
died in 1924, would have thought 
then if someone had predicted that 
within 15 years one could ride 
along as fast as he cared to drive 
and hear every syllable as clearly 
as if he had sat opposite the Presi- 
dent as he spoke. I recalled that to 
hear Wilson, of whom he was a 
great admirer, my father installed 
an Atwater-Kent radio, with a 
dozen exposed tubes, smelly stor- 
age batteries under the table and 
two antenna poles in the back- 
yard, which today would be ade- 
quate for a radio station. The tele- 
phone, the electric light, the air- 
plane and the automobile had 
come in his lifetime. There were 
few opportunities for further dis- 
coveries or inventions which would 
as greatly influence the lives of 
human beings. Since he died I 
have seen air-conditioning, tele- 
vision, fluorescent lighting and now 
the development of plastics and 
other materials made by chemical 
processes from vegetables, minerals 
and petroleum products which 
could answer every human need 
for housing, clothing and even 
food. Today we know there are no 
limits to man’s ingenuity, but we 
are learning that most of our ac- 
complishments can be used for our 
destruction. That is not so com- 
forting! 

* * * 

I wish I had time to find what 
percentage of the gasoline taxes, 
which the State of Ohio has col- 
lected in the past decade, has gone 
into improving their highways. If 
Ohio cannot boast the most anti- 
quated, least adequate and poorest 
highways in America than I must 
route myself over the wrong roads. 
The contrast with the highways of 
the neighboring states on all sides 
is so noticeable that there is no 
need for the markers designating 
the state lines. For a state that 
has profited so handsomely from 
the automotive industry, Ohio has 
certainly been niggardly in the 
sole contribution it can make in 
return. (Columbus papers please 
copy!) 

ca * * 

And speaking of roads, of course, 
I had to drive again over the 
Pennsylvania Turnpike, my fourth 
trip, by the way, but not my last 
I can promise you. Plans for con- 
tinuing the Turnpike on to Phila- 
delphia are already under way, so 
I’m told. Why not west to Cleve- 
land, to Chicago (with a hook-in 
from Detroit), and on west to the 
Pacific Coast? A main artery 
which would mean more for the 
defense of this country than a 
dozen battleships and cost (in com- 
parison with their serviceable life) 
much less. 

* * * 

Newark, N. J., was having an air 
show last Sunday, celebrating the 
reopening of its airport. We 
learned this, to our sorrow, how- 
ever, only after we had _ been 
caught in a traffic-jam which kept 
a triple line of cars, all headed for 
New York, creeping along at a 
snail’s pace for hours. One high- 
way patrolman stationed 10 miles 
out of Newark could have directed 
N. Y. traffic to routes leading over 
the George Washington bridge, but 
there was no such provision. In 
England (page Tom Henry, AAA 
prexy) one or both of the two com- 
peting automobile owners associa- 
tions would have had their own 
patrolmen directing this traffic. 
Perhaps the British could lease- 
lend us some of their automobile 
club men during the present emer- 
gency. They could teach us a lot! 

” * + 

More next week from the view- 
point of the man at the wheel who 
is still traveling—can you wait?— 
G. M.S. 





Automotive News Cartoon by Ogg FitzGerald 


Christmas Comes Earlier This Year 


In This Corner 


‘Gasoline Shortage ..... 


column are those of our readers. 
t be accepted but confidence will 


The views 


expressed in this 
Anonymous contributions will no 


be observed upon request. 


Tank Cars 


I note your editorial “Tempest 
in a Fuel Tank” and heartily agree 
that Mr. Ickes is a phoney 40 ways 
from Sunday. However, did you 
know that the much-advertised 
tank cars do not belong to the 
railroads? 

They belong to the oil companies 
or to specially-organized corpora- 
tions who make it a business to 
own and operate tank cars. Fur- 
thermore, the railroads can’t ship 
oil unless the shippers want to 
ship. I write this because in all 
this controversy, the railroads are 
getting a pretty raw deal. It has 
been made to appear that they are 
laying down on the job. 

I venture to call your attention 
to this matter because I know you 
want to be fair with everybody.— 
I. S. Mattingly, Stamford, Conn. 

Epitor’s Note: We’re glad you 
called it to our attention that the 
railroad tank cars are mostly 
owned by oil companies or spe- 
cial corporations. However, we do 
believe that our editorial was 
correct, in that Ickes apparently 
was trying to get the railroads 
to reduce their freight rates for 
carrying these tank cars. 


Wide-Awake 


What happened to the rest of the 
article about the Nash dealer pre- 
view in Chicago on page 8, column 
1 in the Sept. 8 issue of AuromoTivE 
News? The last line reads “Nearly 
BO ROW ob ccs cess ? — Prescott E. 
Brown, Co. A, 38th Medical Corps, 
Camp Grant, Il. 


Epitor’s Note: Another instance 
where the “type-squeezer” failed 
to work. The line should have 
read: “Nearly 3,000 new 1942 Nash 
cars will be driven away by the 
— to all parts of the coun- 
ye 


Atlanta 


Conditions are unsettled. Used 
car stocks are low and sell at ex- 
ceptionally good prices. 

Things are ata standstill because 
of question of pricing new models 
and installment regulations. Deal- 
ers beginning to realize that pro- 
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duction is predicated on prioritie 
and not theoretical curtailment. 
Harry Sommers, Atlanta. 


Peoria 


Used car stocks are low (19 days 
supply), with sales holding up we 
Same condition prevails in mar 
other Illinois downstate cities. 
W. Coons, Illinois Automotive 
Assn., Peoria, Ill. 


Nebraska 


Used car stocks were greatly 
duced during past six weeks. Ff 
cent model used cars are in go0é 
demand, against low supply. How 
ever, there are still plenty of $20 
$300 used cars available. 


New car stocks are rather wé 
liquidated. New models comin 
slowly.—A. H. Jones, A. H. Jone 
Co., Hastings, Neb. 


Coming Events 


SEPTEMBER 


25-26—Milwaukee (Schroder Hotel).§ 
National Tractor Meeting. 

28-Oct. 1—Edgewater Park, Miss. ft ast 
water Gulf Hotel). Ann 
meeting of Mfg. Distribution © 
visions of Automotive Electric As 


OCTOBER 
11-18—Baltimore Automobile Show, 5 
Regiment Armory. 
11-18—Rochester (N.Y.) Dealers Av 
mobile Show. 
11-19— Automobile Show of Buf 
Automotive Trade Assn. 
5—New York (Roosevelt). Ant 
meeting of Automobile Old Time 


ne. 
28-24—Tulsa, Okla. (Mayo). SAE ! 
tional fuels and lubricants mee’ 


ng. 

27-30—New York. Annual convention ’ 
American Trucking Assns. 7 

30-Nov. 1—Los Angeles. (Biltmore * 

tel) SAE National Aircraft Prod 

tion Meeting. 
















NOVEMBER 
13-14—Cleveland (Statler). SAE » 
tio transportation and ms” 
tenance meeting. 


JANUARY 
12-16—Detroit. (Book - Cadillac). © 
annual meeting and _ engineer 
display. x 
20-21—Chicago (Palmer House). ° 
tonal Automobile Dealers conv 
on. 
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Yes, “R.F.D.” used to have a far-off sound—but not 
any more! 


Did you ever stop to think about the number of 
farms in this country that are actually within 
easy delivery distance of urban stores? 


Here are some interesting facts from a study of two 
sample states: In Indiana, over 90% of the farms are 
within a 15-mile radius of one or more urban shop- 
ping centers. And surrounding each of those urban 
shopping centers within 15 miles is a farm popula- 
tion of 7,000!...In the state of New York, 96% of the 
farms are within a 15-mile radius of one or more 
corporate chain grocery stores. While inside the de- 
livery radius of leading New York City stores lies a 
farm population of nearly 100,000! 
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And did you ever stop to think about the mag- 
azine that delivers the best of these farm families 
to you? ‘ 
Here are some interesting facts about the power of 
Country Gentleman outside city limits: Today the 
five leading national weekly magazines, plus the four 
leading national women’s magazines, together with 
eight other leading general magazines—17 magazines 
with a total circulation of 39,542,194—reach less than 
70% of Country Gentleman’s 2,100,000 upper-half 
agricultural families...And in a total of fourteen 
national dealer-preference surveys, to determine 
what farm magazine America’s leading dealers con- 
sider most effective outside city limits, Country 
Gentleman was voted first fourteen times! 


Coty fiillitiand ZW0G000 


IN THE TOP OF THE TOP HALF OF AMERICA 


(8387 )—5 








LEADING DEALERS HANDLE 
COUNTRY GENTLEMAN MERCHANDISE 


Here are the results of a recent question- 
naire sent by DRY GOODS JOURNAL to 
leading merchants in towns of from 1,000 
to 12,000 population in every section of 
the United States: 


Of the five rural publications, COUNTRY 
GENTLEMAN was picked by more mer- 
chants than the other four magazines 
combined! 


The average business rating of the merchants 
answering was nearly $100,000, and more 
than half of them reported that over 50% 
of their business is with customers from out- 
side city limits. 


Moral: COUNTRY GENTLEMAN delivers 
the outside-city-limits business. 
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1942 Car Sales Meeting Resistance in Many Areas 


But Dealers Expect Upturn 
If Public Confusion is Erased 


(Continued from Page 2) 


seems to be the general opinion 
among these cGealers, some of 
whom represent the largest in this 
part of the country, that the public 
must be sold on the fact that in- 
ferior products are not going into 
the new 1942 cars. 

Another huge stumbling block, 
which it is believed will react 
worse in Southern California than 
in other parts of the country (be- 
cause they have extended longer 
terms here; in fact, the original 
30 months to pay started in South- 
ern California), is the new finance 
plan of one-third down and 18 
equal payments. 

Every dealer. realizes that there 
is a selling job to be done and is 
making preparations to attack this 
job in the best way he knows how. 

Service is the one bright spot 
in the outlook and every dealer is 
showing fine progress in increas- 
ing his service business, inviting 
his customers to “bring their cars 
home for service.” ‘ 


Ala. Quiet Now, 


But Upturn Due 
By Geo. H. Watson 
Staff Correspondent 

BIRMINGHAM, Ala. — Automo- 
bile sales are definitely off in 
Birmingham. Part of this, probably 
most, is seasonal in nature; that 
is, buyers are waiting until all new 
models are out and until the next 
license tag year goes in, so they 
will not have to buy tags for the 
old year. Furthermore an abortive 
coal strike, now settled, hurt busi- 
ness some during the first half of 
September. Restricted installment 
terms also cut sales slightly at 
first application. 

There is some question also as 
to whether dealers up through 
August did not sell pretty well into 
the new year. They did a tre- 
mendous lot of business since the 
public bought to be sure of getting 
deliveries. But that is doubtful in 
view of extremely favorable « "- 
ditions for business in Alabaina 
this fall. These include not only a 
bountiful crop, but millions and 
millions being spent by the gov- 
ernment in national defense. 

Therefore, the long range view 
is that dealers will still sell plenty 
of new cars, provided of course 
they can get them. Right now, 
however, business is quiet. 

As to used cars, stocks are ex- 
tremely low, not much more than 
25 percent of normal. For instance, 
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a big dealer who normally carries 
a stock of $75,000 to $100,000, now 
has only about $25,000 worth on 
hand. Naturally the volume of 
sales are off because dealers don’t 
have the variety to show. But 
good used cars still find a ready 


market. 
* * + 


Chicago Notes 


Some Resistance 
By Mel Adams 
Staff Correspondent 

CHICAGOW—Higher prices on 
1942 models thus far introduced, 
combined with fears among small 
business men over their future 
during the defense era, stricter 
time payment provisions, shifts in 
employment, and a tendency on the 
part of many motorists to wait 
until all of the new lines make 
their appearance, are causing some 
sales resistance in this area, a 
checkup revealed last week. 

In general, the buying public is 
convinced that worry in advance 
over the employment of  sub- 
stitute materials in the new models 
was needless, and that the cars 
have not suffered in quality, com- 
fort or snappy appearance. 

Dealers here agree that, despite 
curtailment in production, it will 
be necessary for them and the 
factories to keep up aggressive 
campaigns in moving the 1942 cars 
into the hands of owners. 

Although used car inventories 
are low and well in hand, this con- 
dition is offset from a _ selling 
standpoint by a slowing up in de- 
mand, especially of later models. 
The reasons are, for the most part, 
the same as in the case of new 
cars. ; 

*> * 8 
Everything Rosy 
In Louisville 
By Lew Ullrich 
Staff Correspondent 

LOUISVILLE. — Possibly due to 
the recent boom in the defense 
industry in the Louisville area, the 
local automobile market is almost 
unanimously described as in excel- 
lent condition. It must be noted, 
however, that between 25,000 and 
50,000 new jobs were created by 
defense plants and the retail sales 
index here is 67 percent above 1940. 

New automobiles (1942 models) 
are being sold and paid for as fast 
as dealers can get delivery from 
the factory. Instead of impeding 
sales, the new installment credit 
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WITH THE 1942 De Soto, soon to be introduced, the > is on advanced 


styling, riding luxury and convenience, according to Jd. 
sales manager of De Soto. He’s shown 
ight, one of many new convenience features. 


car’s map 


limitation appears to have stimu- 
lated business. 

Prospects for future business ap- 
pear very promising. However, new 
car sales likely will level off as 
cold weather sets in. 


Used car stocks are low, and the 
general market situation is very 


satisfactory. 
* * 


Buyers Hesitant, 


Kansas Reports 
By Paul Breitweiser 
Staff Correspondent 

SABETHA, Kans. — Dealers in 
Sabetha say that new sales are 
meeting resistance. Buyers are in- 
quiring about the new models al- 
most everyday, but it is believed 
they are going to be hesitant. 
They wonder what kind of a car 
they can get. What will the quality 
be? Will the new models be minus 
the trimmings? They ask if de- 
fense production has limited ma- 
terials so that the new motors 
will be mechanically inferior. 


Dealers agree that prospects for 
new sales are fair, but inquiries 
about the new models are not as 
numerous as heretofore, before the 
new cars were shown in display 
rooms. 

Dealers believe that the rise in 
prices will be a hindrance to sell- 
ing. One dealer said that sales 
may be less in units but not neces- 
sarily in dollars and cents. He said 
that if hesitancy continues among 
buyers, and sales move slowly, 
dealers may be able to get all 
the cars they will have calls for, 
and buyers would not have to wait 
long. Rising prices on nearly 
everything and high taxes may con- 
tribute to sales slumps. 

Two of the dealers interviewed 
declared that used cars were mov- 
ing out in pretty good shape, while 
another said that his inventory 
was high and turnover was slow. 
He would rather let his cars rust 
in the back lot than sacrifice them 
at $100 to $125 below his list price. 
This dealer said his prospects for 
new sales were only fair. 

One dealer moved out a lot of 
his older models (1927 to 1933) by 
an auction sale recently. He sold 
about 25 of these on the auction 
block to the highest bidder. He 
says he finds that used trucks 
are quite hard to move. 

Another dealer said he has 
talked to several other dealers in 
the Kansas City territory who 
complain about their slow sales on 
used cars and report their in- 
ventories at three times above 


normal. 
* * a 


Deliveries Worry 
Des Moines 
By Ethel Daniels 
Staff Correspondent 

DES MOINES, Ia.—Whether Des 
Moines automobile dealers have a 
very good season depends upon 
how good their deliveries of new 
cars are going to be, a survey 
among key dealers indicates. 

Sales of cars in August, which 
showed an increase of 20 percent 
over the same month the preced- 
ing year, have depleted stocks on 


Wagstaff, general 


here, giving a demonstration of the 


hand to such an extent that some 
dealers declare they had no new 
cars to sell. They were unanimous 
in their reports on used car stocks 
being lower than they had been for 
years. This region has heretofore 
been known throughout the coun- 
try for the surplus stocks of used 
cars. 

Dealers feel that the demand for 
cars in Des Moines will increase 
with the increased spending ca- 
pacity due to the new armaments 
plant being built at Ankeny, Ia., 
10 miles from here. Dealers having 
1942 models to show find a fine re- 


action. 
s* * & 


Fuel Scare 
Hurts Boston 


By Jim Sullivan 
Staff Correspondent 

BOSTON. — Sales of new and 
used cars have started definitely 
to get under way after a sales 
stalemate created by the scare on 
a gasoline shortage. 

After a later statement was 
issued that there was only a 10-day 
supply of gasoline in this terri- 
tory, many motorists got jittery. 
Dealers found it difficult to offset 
the mental attitude of thousands, 
and salesmen had a hard time to 
close sales of cars, new and used. 

Now that the scare is over, car 
sales are beginning to pick up. 
Dealer meetings gave publicity to 
the fact that oil and gasoline 
would not show a serious short- 
age, and motorists began to take 
a saner view of the future. How- 
ever, while the scare lasted it 
gave dealers and salesmen many 
headaches. So there can be no real 
comparison on sales for this year 
compared to the same period a 


year ago. 
ss * # 


°42 Sales Slow 
In Seattle 


By D. M. Trepp 
Staff Correspondent 

SEATTLE. — New car sales for 
1942 will be harder to make, al- 
though this particular sector is 
fortunate in having a background 
of great expenditures for defense. 
Dealers agree the opportunities 
are here, yet there is sales resist- 
ance and plenty of it! 

Sales thus far on 1942 models 
have been slow. Only two makes 
have been placed on sale, up to 
this time; thus buyers are natural- 
ly holding back, for they generally 
like to see at least a majority of 
the offerings. 

Business is not rushing, nor is it 
bad. Orders are being signed at a 
fair clip, nevertheless, and dozens 
of deals are in the air. Yet the 
shortening of installment terms, 
and higher prices are being felt. 

“Our sales organization will have 
to work harder,” one dealer stated. 
“Five or six good prospects will 
have to be developed to make one 
good deal.” 

Consensus of dealers is that 
there is sales resistance; the new 
terms are more serious than the 
price boost, and the one-third down 
is not as hard to meet as the high 
monthly payments; the outlook is 
dark; used car stocks are very 


low and sales are good; the new 

drastic terms increase used car 

sales and decrease new car sales, 
s + *# 


Sales Spotty 


In Buffalo 


By George Toles 
Staff Correspondent 
BUFFALO, N. Y.—Mixed reports 
on the response to 1942 models 
were received in a survey of lead- 
ing car dealers in this area. Some 
dealers in lower-priced cars, which 
are considerabiy higher priced this 
year, find considerable sales re. 
sistance. On the other hand, deal- 
ers in some of the higher-priced 
lines, where price boosts are not so 
noticeable find sales continuing at 
high levels. 


One dealer in a high-priced line 
said he couldn’t begin to get 
enough cars to meet demand for 
1942 models despite the fact that 
not a single newspaper ad on the 
new model has yet appeared in 
Buffalo newspapers. He is com- 
pletely sold out on his stock of 
new cars for this month. He 
described prospects as “very fa- 
vorable.” 


However, a dealer in a lower- 
priced model reported sales very 
disappointing. Lookers were re- 
ported far less numerous than 
on previous new model oc- 
casions. It was pointed out, 
however, that many prospective 
buyers may be waiting for all 
new models to appear before 
making their selections. 


So many people are working 
nights in defense plants and they 
have little time to look at new 
automobiles, it was said. Dealers 
generally are wondering what the 
fall and winter season will bring 
in new car demand. Right now 
buying is spotty and registrations 
have fallen off quite sharply. 

But it was generally conceded 
that, with the cut in new car pro- 
duction, dealers will have no dif- 
ficulty in disposing of whatever 
new cars they can get, once this 
period of waiting is passed. 

* 


No Resistance 
In Denver 


By Ira R. Alexander 
Staff Correspondent 

DENVER. — The 1942 cars are 
arriving in Denver and are being 
placed on the salesroom floors. 
They are attracting attention from 
prospective buyers, but it is early 
yet, according to local automobile 
men, to tell just how fast they 
are going to depart from the sales- 
room. It is their opinion, however, 
that Denver dealers will be able 
to sell all the new models they 
can get. 


It is also their opinion that there 
will be some sales resistance due 
to the fact that there are still 1941 
models being offered for sale. 
Within a month or two, however, 
this form of resistance will have 
passed and the sale of 1942 cars 
will get under way in earnest, it 
is believed. 

There is also the increase in 
price of new cars and the new 
excise sales tax to be added. This 
will have some effect on sales, but 
due to the fact that many people 
now have well-paying jobs there 
is more money in circulation to 
offset increased prices in 1942 
model cars. Colorado is harvesting 
a very good farm crop, which is 
another encouraging factor in pre- 
dicting good new car demand dur- 
ing the remainder of this year and 
next year. 

_As to the used car situation, 
right now in Denver used car 
stocks are lower than they have 
been for a long time. Within the 
last 90 days used car stocks have 
been cut at least 50 percent, and 
today there are not a great many 
used cars being offered when com- 
pared with even this time a year 
ago. This situation will get worse 
and not better, according to local 
automobile men. People that need 
a@ car and can’t get a new one for 
one reason or another will turn 
to used car stocks, and in this field 
a shortage is expected here. 

Dealers are also anticipating 4 
shortage of new trucks, and some 
report that they are having just 
as hard a time in securing enough 
trucks to take care of their orders, 
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Gary Cooper as Sergeant York from the motion picture, ‘‘Sergeant York.’’ 


What rates a movie better than “A”? 


ow AND STORY, director and budget, may 
combine to launch a new movie with Holly- 


wood’s highest rating—an ‘“‘A” production . 


But, far more important than that brevet of 
quality, is the final rating that the people give 
sx 


The people who line up to see it... who tell 
friends about it... who, up and down the land, 
come to make up the picture’s total audience... 


And, of all the 500-odd feature pictures aim- 
ing to attract these people to some 17,000 U. S. 
theaters during the past year, only about 15 
rated high enough with the ticket-buyers to draw 
during the entire year a total audience of more 
than 20,000,000. 

LIFE, too, aims to rate high with the people 


—aims to attract a large audience for its uniquely 
vivid, informing, exciting, enlightening fare. 


And, each week—every week—52 times 
ayear... 


LIFE attracts a regular weekly audience of 
more than 20,000,000 readers !* 


This enormous, enthusiastic audience com- 
prises more men, women, and young people than 
ever before have been drawn to the pages of any 
magazine. 


It is the result of LIFE’s new-age journal- 
ism, which presents reality to a fact-hungry 
world with such extraordinary vigor and clarity 
that each issue of LIFE not only is purchased by 
more than 3 million eager buyers—it is also 
passed on to many more millions to see, 
read, absorb. 

Advertisers have been quick to realize that 
this large, inquiring audience constitutes the 
most potent market in America. 


*The fact that each issue of LIFE reaches an audience of more than 
20,000,000 readers is established by the same kind of scientific re- 
search that today so accurately predicts election results. This measure 
of readership is covered in LIFE’s Continuing Study of Magazine 
Audiences, Report No. 4. Latest figures from the Study: 


COLLIER’S 14,750,000 
LIBERTY +e ak ee eee a 
ee 2 4 4s 2 Gg eee ; . 20,450,000 
SATEVEPOST . 13,050,000 
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‘42 Buicks Highlight Advanced Streamli 


Many Improvements Made 


In Engine, Chassis, Interior 


FLINT.—Buick announces six 
new lines of motor cars for 1942, 
covering a price range from the 
lower to the upper medium brack- 
ets and embodying many me- 
chanical as well as appearance im- 
provements. 


The new cars are described by 
the Buick management as prac- 
tical and sturdy products designed 
to carry the Buick name through 
the period of national emergency. 
They are in no sense “ersatz” 
models. On the contrary, accord- 
ing to Harlow H. Curtice, Buick 
president, they represent  sub- 
stantial advancement in mechani- 
cal design at the same time carry- 
ing out new and advanced style 
trends that were experimentally 
produced in cooperation with the 
General Motors styling section 
nearly two years ago. 


The 1942 Buicks will be built on 
six chassis varying in wheelbase 
from 118 inches for the lowest 
priced group of models to 139 
inches for the Series 90 Limited 
cars with which the company com- 
petes in the upper medium price 
field. Two valve-in-head, straight 
eight engines of fireball design are 
used, with three power ratings 
ranging fom 110 to 165 horsepower 
and involving the use of compound 
carburetion as standard equipment 
on all but the lowest rated engine. 


Completely redesigned hood, ra- 
diator grille and other front-end 
sheet metal and trim provide a 
graceful frontal appearance which 
at the same time represents im- 
provement in functional design. 
The wide, low radiator grille pro- 
vides greater air intake at the 
point of the greatest pressure, 
while headlamp placement at the 
outer edge of the fenders deline- 
ates the car’s width. Bumpers are 
curved extending far back to pro- 
tect the fenders and have a com- 
bination of bumper guards and 
license plate bracket, the whole 
representing unity of design. 


The streamlined character of the 
cars is accentuated by new airfoil 
fenders which are carried through 
onto the door panels and, in the 
case of the Series 50 Super and 
Series 70 Roadmaster convertible 
coupes and Sedanets, stream com- 
pletely through the door to join 
the rear fender at the rear fender 
shield line. Full length trim strips 
tie in with the front and rear 
bumper extensions and accentuate 
the long lines of the car. 


According to the engineers, the 
new fender treatment permits 
wider door entrances, both front 
and rear, and makes possible the 
use of concealed entrance steps 
without flaring the rocker panels. 
Designed-in rear fender shields 
are standard on all but the Series 
40 Special and Series 60 Century 
models, and are available as an 
accessory on these cars. 

A deeper and wider trunk-back 
distinguishes the rear end of the 
new Series 50 Super and Series 70 





NEW STEPON parking brake on 
1942 Buicks. Light pressure on foot 
pedal control, located at left of driv- 
er’s compartment, engages parkin 
brakes. ushing in as hand control, 
located on lower left corner of dash, 
sets them; they’re released by pull- 
ing out same control. 


Roadmaster sedan bodies, with 
contoured deck lid of greater width 
operating on concealed hinges. On 
all Sedanets the roof line and rear 
end contour form a _ continuous 


unbroken curve with the rear 
deck lid likewise on concealed 
hinges. 


Convertible coupes in the 50 and 
70 Series, having electrically oper- 
ated tops and six passenger com- 
partments of sedan dimensions, 
supplant the comparable models of 
last year and have eliminated the 
need of convertible phaetons which 
are dropped from the 1942 line. An 
addition to the same series is a 
Sedanet model of new design hav- 
ing greater window area, more 
passenger space and new style 
treatment. 


Elimination of the cowl venti- 
lator, which is supplanted by a 
new system of “ventioation” built 
into all models, permits extension 
of the hood closer to the wind- 
shield, giving a smoother hood 
line, it is said. Hoods are of the 
one-piece side-opening type intro- 
duced last year, with hood fasten- 
ers and hinges improved to make 
their operation easier. 


Body Structure 

Structurally, the new Buick bodies 
are designed for solidity and the 
passenger comfort advantages. 
Among major features are full 
box-section construction where 
structural bracing is required, in 
roof rails from cowl to rear quar- 
ter, in door posts consisting of U- 
shaped channel sections welded to- 
gether into a single box section 
anchorage for door hinges and 
roof support, in rocker panels and 
cross members under the front and 
back of the rear seat. There is a 
channel section cross-member at 
the rear of the body and six 
channel bars support the ribbed, 
solid steel floor. Buick this year 
has added a new No. 1 body 
bracket, of the same out-rigger 
type, an improvement which is 
said to stiffen the front end and 
add to the shock proof, weave 
proof qualities of the body. 


The instrument panel and shroud 
are strengthened by a reinforcing 
angle bracket on the shroud pillar, 
extension of the body section of 
the instrument panel from door 
pillar to door pillar through a con- 
tinuous reinforcement, and the use 
of a vertical flange around the en- 
tire lower edge of the inner shroud. 


The principle of silent zone body 
mounting, in which insulated pre- 
loaded body bolts are located on 
the frame at points of least vi- 
bration, is carried out in the new 
cars. 


Interiors 

Keynoting the interior finish is 
the improved instrument panel on 
the 50 and 70 Series, with head- 
light type clock and speedometer, 
radio and accessory control grille 
mounted in the center of the 
panel, radio control buttons and 
tuning dials above instead of be- 
low that instrument, and new 
damascene finish of the lower 
section of the panel, common to 
all models. The grained top or 
body section of the instrument 
panel enriches appearance and 
blends into the door garnish mould- 
ing to provide a rounded contour 
where doors and instrument panel 
meet. 


Upholstery and trim materials 
are of whipcords and broadcloths, 
according to model and choice, in 
harmonizing combinations for en- 
closed cars, while a wide color se- 
lection in leathers is normally 
specified for convertible models. 

Details of interior design, in- 
cluding trim, mouldings and inci- 
dental panels take their style mo- 
tif from the instrument panel. 
Thus, in the Series 50 Super and 
Series 70 Roadmaster cars, the 
window garnish mouldings are of 
a continuous band design, while 
below all windows there is a trim 
panel which is a continuation of 
the roll of the instrument panel. 

Ample interior lighting is pro- 
vided in the new cars. In all Buick 
models a courtesy light, operated 


Buick Line for 1942 . 








1942 BUICK Series 50 Super Sedanet. Added to the Buick Series 50 group 
for 1942, its long lines are Cenphacioed by fully streamlined fender treatment 


greater window area and longer wheelbase. It is mounted on a 1 


24-inch whee 


base chassis and its fireball engine has improved compound carburetion as 


standard equipment. 








1942 SERIES 70 Roadmaster convertible coupe typttes the advanced styling 


of the new Buick models. 


Wide, low radiator gr 


ie, heavy bumpers, curved 


to protect fenders both front and rear, are among design features. Outstanding 
fender treatment carries fender lines through the doors in sweeping contour. 
The top is electrically operated and covers a large six-passenger riding 
compartment of normal sedan dimensions. 


by a door jam switch, is turned 
on when the door is opened. 

A new venti-heater serves both 
to warm the car in winter and 
provide ventilation in summer. All 
models are equipped to use the 
system, which is standard on the 
Series 90 Limited cars and avail- 
able as an accessory in all other 
series. 

An automatic car temperature 
control unit is located under the 
dash and in cold weather use may 
be set by a conveniently placed 
control button to the desired tem- 
perature. Through thermostatic 
control it automatically maintains 
the temperature regardless of 
weather conditions. 

Engine Improvements 

Buick’s straight eight, valve-in- 
head engines, which incorporate 
specially contoured pistons in 
their fireball design and on which 
compound carburetion is optional 
equipment on the 40 Series and 
standard on all others, have been 
improved in many details, accord- 
ing to the engineers. Principal 
changes, having to do either with 
increased bearing life, structural 
gains, or improved performance 
include new shot blast connecting 
rods, new oil cushioned finish of 
crank pin journals and detailed 
refinements of compound carbure- 
tion. 

With one carburetor, the engine 
develops 110 horsepower at 3,400 
r.p.m., which is boosted to 118 
horsepower at 3,600 r.p.m. with 
compound carburetion. 

Pistons in the engines powering 
the Series 40 Special and Series 50 
Super cars are of new iron alloy 
with cam ground turbulator top 
providing the ball-shaped combus- 


tion chamber characteristic of 
Buick’s fireball design. According 
to the engineers, the design en- 
ables high compression pressures 
without detonation or ping and 
the extraction of maximum power 
from fuels. 

This year Buick has further re- 
fined the fireball design by per- 
fecting a new method of inspect- 
ing combustion chambers to in- 
sure uniform combustion volume 
in all cylinders. 

In its 1942 engines Buick has a 
new mechanical development—the 
oil cushion finish—a new type of 
surface finish for pins and bearing 
surfaces of crankshafts. The new 





ned Styling 


finishing procedure is said greatly 
to extend the life of engine bear. 
ings and crankshafts, to safeguard 
the precision bearings during the 
early break-in period and afford 
protection for these parts. Con- 
tinued this year are the steel 
packed precision main bearings, 
manufactured by means of powder 
metallurgy, for which are claimed 
upward of 200 percent increased 
bearing life. 

Dimensions of the engines re- 
main unchanged, with the Series 
40-50 engine having a bore and 
stroke of 3% by 4% inches and 
piston displacement of 240 cubic 
inches. With the single carburetor 
the compression ratio is 6.0 to 1 
and with compound carburetion 
the ratio is 6.3 to 1. 


In the larger engine powering 
the Series 60 Century, Series 70 
Roadmaster and Series 90 Limited 
cars, bore and stroke are 37/16 by 
45/16 inches giving 320.2 cubic 
inches of piston displacement and 
a maximum brake horsepower of 
165 at 3,800 r.p.m. Compound car- 
buretion is standard on this en- 
gine and compression ratio is 6.7 
to 1. 

Refinements in compound car- 
buretion are detailed improvements 
in carburetor mechanisms, mani- 
folding and air intake further to 
control the flow of mixture to the 
cylinders in the amount and at the 
time needed. The result of this 
engineering development is_ the 
metering of the required amount 
of fuel called for by the engine 
under various demands of car 
performance. 

Springing 

A major improvement in the 
riding qualities of the new cars is 
reported by engineers through the 
combined use of softer rear 
springs, changed shock absorber 
calibrations and new wide rim 
wheels, the latter development con- 
tributing to roadability and steer- 
ing qualities. 

The softer spring rate and plac- 
ing the rear springs ahead of, 
rather than over, the axle in the 
Series 50 and Series 70 cars, the 
wheelbases of which have been 
lengthened, are among major 
changes in the 1942 suspension. In 
addition, front shock absorbers 
now have increased orifices in the 
valves to permit freer action. 

A new StepOn parking brake is 
featured by Buick on all 1942 
models. Instead of being operated 
with a hand lever as before, the 
new parking brake has a small 
foot pedal control located above 
the floor board on the extreme 
left of the driver’s compartment. 
Light pressure of the toe on this 
pedal engages the parking brakes. 
Brakes are set by pushing in a 
small hand control on the lower 
left corner of the dash and they 
are released by pulling out the 
same control. 

The 1942 Buick line is offered in 
23 models, three fewer than last 
year. The six groups of cars are 
the Series 40A Special, 118-inch 
wheelbase; Series 40B Special, 121- 
inch wheelbase; Series 50 Super, 124- 
inch wheelbase; Series 60 Century, 
126-inch wheelbase; Series 70 Road- 
master, 129-inch wheelbase, and 
Series 90 Limited, 139-inch wheel- 
base. 





1942 BUICK’S instrument 


panel with headlight-type clock say ,ooWR above is the Series 50 Super 


grille mounted in the center with 


and speedometer, radio and accessory control 


and new damascene finish of lo radio buttons and dials above the instrumen 


top eliminates glare. It blends 
rounded contour where doors 


wer section, 
into the door 
and instrument panel meet. 


common to all models. Paint 
garnish moulding to provide ® 
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1% Excise Levy, $5 Use 
Tax Passed by Congress 


DETROIT.—Passed by Congress 
t week, the nation’s new $3,- 
93,400,000 tax bill will go into ef- 
et Oct. 1, with few exceptions, 
and will exact an estimated $328,- 
90,000 more from motorists dur- 
ing the coming year. All automo- 
ive levies, originally established 
py the House ways and means com- 
mittee several weeks ago, remain 
ynchanged in the new law and are 
as follows: 
The 3% percent excise tax on 
NEW CARS is boosted to 7 per- 
cent, With manufacturers con- 
tinuing to pay the levy and pass- 
ing it along to consumer. Esti- 
mated yield is $72,200,000. Effective 
date Oct. 1, 1941. 
poe $5 annual USE TAX, or 
federal license fee, on all auto- 
mobiles will go into effect Feb. 1, 
1942. Yield estimated at $160,200,- 
000. Will be assessed first on a pro- 
rata basis for period of Feb. 1 to 
June 30, 1942, amounting to $2.09. 
Thereafter the full $5 tax must be 
paid for fiscal year beginning each 
July 1. It’s probable motorist will 
pay tax at nearest postoffice and 
receive windshield sticker. 
TRUCK excise tax doubled to 5 
percent, while trucks and bus 
trailers, formerly not taxed, are 
now taxed at 5 percent. Estimated 
yield $16,000,000. Effective date Oct. 
1, 1941. 
On TIRES, tax is increased 
from 2% cents per pound to 5 
cents, TUBES, 4% cents per pound 
to 9 cents. Yield, $44,600,000. Effec- 
tive date Oct. 1, 1941. 
TRANSPORTATION is now 
taxed at 5 percent on passenger 
tickets by motor vehicle, rail, water 
or air, with exemptions for fares 
not exceeding 35 cents and com- 
mutation tickets for single trips of 
less than 30 miles. Yield $35,500,- 
000. Effective Oct. 1, 1941. 


What effect the higher levies on 
cars, plus stiffer taxes on virtually 
all commodities and _ individuals, 
will have on the sale of automo- 
biles, etc., is still a matter of 
conjecture but many observers be- 
lieve the new taxes will add fur- 
ther to the indicated sales resist- 
ance to 1942 models, which already 
are burdened by higher prices, pre- 
selling of this fall’s market, ru- 
mors on “inferior” materials, etc. 
There is some likelihood, too, that 
when Congress takes up another 
defense-tax program, early in 1942, 
automotive levies may be given a 
further boost. 

In addition to strictly automo- 
tive levies, the new tax law 
reatly increases taxes on _ in- 
ividual incomes, corporation 
earnings, estates and gifts, radios, 
refrigerators, liquor, amusements, 
jewelry, sporting goods, matches, 
coin-operated machines, etc. It esti- 
mated that the new excise taxes 
alone will yield almost $3,000,000 
per day. 

The bill is expected to increase 
federal revenue from personal in- 
come taxes by $1,114,600,000 a year. 

Exemptions are reduced from 
$800 to $750 for single persons; 





U.S. Consumption 
Of Crude Rubber 


Declines in Aug. 


NEW YORK.—August consump- 
tion of crude rubber by domestic 
rubber manufacturers was 55,365 
long tons according to statistics 
released last week by Rubber 
Manufacturers Assn., Inc. Con- 
sumption during August was 19.4 
percent under July but was 3.9 
percent above August a year ago. 


Gross imports for August totaled 
105,456 long tons according to U. S. 
department of commerce. This rep- 
resents an increase of 8.6 percent 
above July and is 44.4 percent over 
August, 1940. 

Total domestic stocks at the end 
of August, including government 
reserves, totaled 444,890 long tons. 
This is 12.6 percent above July 
31 stocks, 128.4 percent over the 
stocks estimated for Aug. 31, 1940. 


from $2,000 to $1,500 for married 
couples and other persons quali- 
fying as “head of families.” The 
additional exemption for each de- 
pendent remains $400, except that 
an unmarried person who qualifies 
as head of a family can no longer 
claim the $400 exemption for the 
dependent who gives him that 
status. The reduced exemption will 
cause an additional 4,930,000 per- 
sons to file income tax returns next 
March and 2,275,000 of these will 
have to pay taxes. 

Corporations, whose net earnings 
total more than $25,000 a year, will 
continue to pay a 24 percent nor- 
mal tax. Those with earnings up to 
$25,000 will pay as follows: On the 
first $5,000, 15 percent; on the next 
$15,000, 17 percent; on the remain- 
der, 19 percent. Here, too, the pres- 
ent 10 percent special defense tax 
has been integrated and made per- 


o-——. 








PLANS FOR AIDING truck operators in the industrial centers and agricul- 
tural areas in the middlewest section of the country, in increasing the efficiency 
of civilian defense transportation, were discussed from every conceivable angle 
at a two-day conference of Dodge dealers of the Detroit region and factory 
truck officials at the Whittier hotel in Detroit last Thursday and Friday. 
Shown above is a group of the men participating in the discussions. Left to 
right, Harry Dewitt, Dewitt Motor Co., Akron; L. F. Van Nortwick, Detroit 
regional manager for Dodge; Floyd Knox, Floyd Knox Motor Sales, Inc., 
Grand Rapids, Mich.; Art Seltzer, Seltzer Motor Sales, Toledo, and Lew 
Hughes of Hughes-Burnett, Inc., Cleveland. 


manent—in this case with the 
normal tax. 


Corporations will pay a new sur-|apply to individuals. 





Studebaker Sales 


In August Easily 
Top Last Year 


SOUTH BEND.—Retail deliveries 
of Studebaker passenger cars and 
trucks in the United States during 
August amounted to 9,762 units, it 
was announced here last week. 

In August, 1940, retail deliveries 
were 6,184 units. For the first eight 
months of 1941 retail deliveries in 
the U. S. of 94,085 units contrasted 
with 69,193 delivered by dealers in 
the corresponding period of 1940. 

Factory sales in August of 1,763 
units reflected seasonal shut-down 
in preparation for production of 
new 1942 models. In August, 1940, 
factory sales totaled 3,674 units. 
For the first eight months of 1941, 
factory sales were 87,906 in com- 


Corporations will continue to pay , Parison with 67,035 units in the 
excess profits taxes, which do not | Same period in 1940. 
The rates 


During August the company com- 


tax: 6 percent on income up to| have been increased by 10 percent pleted its initial order for six-wheel 


$25,000; 7 percent on the rest. in each excess profits bracket. 


(drive Army trucks. 


‘SHOCK-PROOF CUSTOMERS CARS 





WITH THE NEW U.S. STAT-X POWDER 


BLOWN INTO TIRE TUBE IT ALSO ELIMINATES RADIO 
STATIC CAUSED BY FRICTION OF TIRES AND ROAD 





TAKES BUT A FEW MINUTES ...COSTS BUT A FEW CENTS 


One tablespoon- 
ful of U. S. Stat-X 


Powder... 





life of the tubes. 


proof” 120 cars ata 


S 





Ow there’s a cure for static shock that 
has proved 100% effective in thousands 
of tests in all makes of cars. It’s U.S. Stat-X 
Powder, and just one tablespoonful of this 
new powder injected into each tire tube 
positively eliminates this condition for the 


U.S. Stat-X Powder is available in cartons 
of 12 cans, or enough powder to “shock- 


retail price of $1.00 


per car, installed. Dealer cost per car—10¢. 
Mail the coupon today for full details. 





ad 





a 
UNITED STATES RUBBER COMPANY 


1230 Sixth Avenue, Rockefeller Center, New York, N. Y. 


Pee eee. ae 


‘MAIL THIS COUPON TODAY!: 


PAY S A BI & PR G F t T I UNITED STATES RUBBER COMPANY 
i 1230 Sixth Avenue, 
injected into v alve i Rockefeller Center, New York I 
aoe ors cas (Et would like full details about the new U.S. Stat-X Powder. f 
tire on any car for I i 
life of tube. ! ee eee EA ee Te ee Te ee ee j 
i | 
i a ES 4g RES ED AR DOOR OO E RO 94a OOS” i 
Ds i 
placed in Battery Ns aaa '5i5 56d 6 Wing ab me's Bik ip-e heed a Dhipeie oon aee's 
Hydrometer with 1 1 
Gut cement. } ee Cg cba aaa nee ee ede ebbbneen 000446004404 I 
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$328,600,000 from Motorists 
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‘Thunderbolt’ Influence Noted on 1942 





Horsepower is Increased, 


Fluid Drive is Improved 


DETROIT. — Performance, ap- 
pearance, economy and longevity 
all have been improved in the 1942 
Chrysler line, which features fun- 
damental changes in design, plus 
a large number of refinements. The 
new models strongly show the in- 
fluence of-the “Thunderbolt,” which 
Chrysler brought out last fall. 


The “Thunderbolt,” called by 
Chrysler the “car of the future” 
because of its advanced aero- 
dynamic lines, bequeaths to the 
current production cars much of 
its modernistic appearance, par- 
ticularly in the front-end treat- 
ment. 

The 1942 line comprises six 
models and a total of 31 body 
styles as follows: 

Royal — 121%-inch wheelbase, 
207% inches overall including 
bumpers. Body styles are: Three- 
passenger coupe, six-passenger club 
coupe, six-passenger luxury 
brougham (2-door), six-passenger 
sedan, six-passenger town sedan, 
eight-passenger sedan and eight- 
passenger sedan-limousine. The 
eight - passenger models are built 
on a chassis of 139%-inches wheel- 
base, and 225% inches overall. 

Windsor—Same wheelbase and 
overall length as Royal, but with 
different upholstery, trim and 
equipment. Body styles are the 
same as those listed for the Royal, 
plus a six-passenger convertible 
club coupe. 

Saratoga —127%-inch wheelbase, 
213% inches overall. Body styles 
are: Three-passenger coupe, six- 
passenger club coupe, six-pas- 
senger luxury brougham (2-door), 
six-passenger sedan, six-passenger 
town sedan. 

New Yorker—Same wheelbase 
and overall length as Saratoga, 
but with different upholstery, trim 
and equipment. Body styles are the 
same, plus a six-passenger con- 
vertible club coupe. 

Crown Imperial—145*%-inch wheel- 
base, 231% inches overall. Body 
styles are: Six-passenger sedan, 
eight-passenger sedan, eight-pas- 
senger sedan-limousine. 

Town and Country (station 
wagon)—Same chassis as Windsor, 
with Fluid Drive and Vacamatic 
transmission standard. Body styles 
are six-passenger and nine-pas- 
senger, the latter having auxiliary 
seat holding three persons. These 
cars are available in green, red 
or tan leather upholstery with 
onyx plastics. 

Exteriors 


While the wheelbases of the 
various models have not been in- 
creased, the cars are wider and 
lower. There is more elbow room, 
and the riding qualities have been 
considerably improved by the 
adoption of a softer seat cushion, 
it is said. Bodies have been im- 
proved in several important re- 
spects. 

A choice of 12 plain colors and 
seven two-tone combinations is of- 
fered as standard, many of these 
colors being entirely new this 
year. In lieu of white side-wall 
tires, all the line except the Royal 
is equipped with special white tire 
rings that produce a similar effect. 
Mirror hubcaps accentuate the 
appearance of the wheels. 

The grille is ultra streamlined, 
extending around the front fender. 


It has five chrome bars that add 
to the modernistic effect and these 
are repeated on the rear fender. 
Headlights are an integral part of 
the fender, while parking lights 
form a part of the grille treatment. 
They are mounted on the outside 
edge of the grille so as to outline 
the full width of the car. They 
have specially designed prismatic 
lenses that concentrate the light 
in a focal forward direction. 
Front fenders have been re- 
designed to give cleaner flowing 
surfaces between them and the 
hood, another “Thunderbolt” touch. 


New Running Boards 


An important contribution is the 
new built-in running boards which 
are covered with heavily-treaded 
rubber, with fitted joints to pro- 
duce smoother corners at _ the 
pillars. These running boards also 
hold the carpet in place and 
minimize the danger of stumbling 
or tripping. They also facilitate 
sweeping and cleaning. The lower 
portion of the body has been flared 
out to meet the outside edge of 
the running board. This design 
creates a smooth side surface and 
conceals the running board from 
the outside when doors are closed. 
The doors have been re-designed 
to accomplish this but retain their 
usual width. 

Treatment of the rear end is 
new. The license plate is mounted 
in the center of the lid and is held 
in position practically flush with 
the lid surface by an ornamental 
bracket that conceals all attach- 
ing nuts and bolts. The stop light 
is in the center. Turn direction 
indicators and tail lights have 
been re-designed and refined to 
harmonize with the general rear- 
end motif. Luggage lid lock, 
license light and deck handle have 
also been improved to produce 
flowing lines plus utility. 

New bumpers, stronger and 
wider than ever before, have been 
designed to protect the car against 
a wider range of variously-mounted 
bumpers on other cars. The front 
bumper has an air scoop slot at 
the bottom, which supplements 
the supply of cool air delivered to 
the radiator core and at the same 
time enhances the appearance of 
the bumper. The splash _ shield 
placed over the top of the bumper 
brackets is supplemented by an- 
other shield below it to form an 
air passage of approximately two 
inches. The opening is inconspicu- 
ous and this styling permits the 
front end to be made attractive 
without hampering the air intake. 
This feature is strongly reminis- 
cent of the “Thunderbolt.” 

The hood is of the alligator type, 
operating on hinges attached to 
the dash and heavily sprung to 
produce a counterbalanced effect. 
A safety catch prevents the hood 
from opening accidentally, and the 
driver controls the release from 
inside the car. 


Horsepower Up 


Horsepower has been increased 
in both the six and eight-cylinder 
models. In the sixes (Royal and 
Windsor) it is now 120, the result 
of an increase in engine displace- 
ment from 241.5 cubic inches to 
250.6 cubic inches. This has been 
accomplished by raising the bore 
from 3% inches to 37/16. The 
torque is increased from 190 to 200. 

In the eight-cylinder models, the 
displacement of the engine re- 
mains the same, namely 323.5 cubic 
inches, but refinements in design 
bring the horsepower up to 140 at 
3,600 r.p.m. with a 6.8 to 1 com- 
pression ratio. Torque is notably 
increased. The intake manifold has 
been improved by streamlining and 
the new design increases the flow. 
Exhaust back pressure has been 
reduced by larger exhaust pipes 
and improved mufflers and this 
contributes to the increased horse- 
power. A new type of oil filter of 
greater capacity has been adopted. 
The two compression piston rings 
have been reduced in width to de- 
crease wall friction. 


GENEROUS uw f bright metal Cams on the camshaft are now 
se 0 e . * ° ° 
combined with plastics on the instru.| @Pered with the high side to the 
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and lessening wear, it is said. A 
new tapered-wall main and con- 
necting rod bearing has been de- 
veloped. 

Fluid Drive will again be stand- 
ard equipment on all eights and 
optional at extra cost on the sixes. 
Experience in the 1941 model line 
has shown that well over 90 per- 
cent of owners specify it in their 
orders. The Fluid Drive unit, as 
used in the sixes, has been im- 
proved by means of changes in 
design. 

Vacamatic transmission, which, 
used in connection with Fluid 
Drive virtually eliminates the ne- 
cessity for gearshifting in all ordi- 
nary driving, is available in all 
models. 

Gear ratios have been changed to 
promote economy of operation. In 
the sixes, a ratio of 3.54 to one is 
specified when the car is equipped 
with the Vacamatic transmission, 
except in the _ eight- passenger 
models, which carry a 3.91 ratio. 
In the eights, except the Crown 
Imperial line, the gear ratio is 3.36 
to one with the standard Fluid 
Drive and Vacamatic transmission. 
The Crown Imperial has a 3.58 to 
one ratio. 

Chrysler’s Superfinishing pro- 
cess, by means of which virtually 
perfect bearing surfaces are said 
to be achieved, will be extended in 
the 1942 line. 

Closer tolerances and, in some 
cases, the adoption of improved 
materials also will contribute to 
the wearing qualities of the 1942 
cars, it is said. 

Chassis 


The chassis frame of double- 
channel construction is improved. 
The extreme front of this frame 
has been changed to give a solid 
support to the massive front 
bumper by lessening the overhang 
of the bumper bars. Body and out- 
rigger brackets have been changed 
to accommodate the incorporation 
of running boards into the body 
structure. 

In addition to the sway bar 
which prevents front-end sidesway 
when rounding curves, a new 
transverse strut has been adopted 


1942 Chryslers Debut .. . 





AGAIN FEATURED as the low-priced car of the Chrysler line is the Royal. 
Shown above is the Chrysler Royal four-door sedan. 





CHRYSLER Windsor four-door sedan for 1942. 





CHRYSLER NEW YORKER four-door sedan for 1942. 


in the eight-cylinder models and 
eight-passenger six-cylinder models. 
This is mounted behind the axle 
and has a telescopic hydraulic 
shock-absorber to cushion strains. 
On the other six-cylinder cars the 
transverse strut is mounted ahead 


New wax-impregnated inter- 
leaves, or liners, are used on the 
grooved rear springs of the eight- 
cylinder models, 
manent and equal lubrication at 
is claimed. Metal 
spring covers are not required on 
this type. The rear springs on the 
sixes are of grooved-leaf design, 
enclosed in a metal casing that 
keeps out dirt and road dust. 

New brake linings have been 
adopted to improve braking per- 
formance when brakes are hot or 
in rainy weather. These provide a 
better braking coefficient and are 
more efficient under extreme 
in temperature or hu- 
midity, it is said. These linings are 
woven and compressed and con- 
tacting surfaces on brakes are 
Superfinished. 


€ interior treatment of the 
line is marked by refinements and 


providing per- 


INTERIOR view of the Chrysler 
ction of plastics, i 
olor at no extra cost. 


New Yorker. Offered for 1942 in this mode! 


is a wide sele nstrument panel coloring, upholstery 


exterior paint c 


Chryslers 


added conveniences. Chrysler’, 
“Designed and Tailored to Taste” 
options in interior trim and up- 
holstery, which proved popular 
last year, are continued, but with 
a great increase in the variety for 
selection and the addition of some 
entirely new upholstery materials 
The choice of plastics on instry. 
ment panels and interior decora. 
tions has been considerably ep. 
larged. 

The steering wheel location has 
been changed to give more room 
between the seat and the whee] 
and its angle altered to make more 
lap room. The wheel has a new 
center plastic inlay with a crown 
ornament and has been generally 
refined. A full circle horn ring jg 
supplied. On all models except the 
Royal the steering wheel matches 
the color of the instrument pane! 
plastic. 

Instrument panel lighting has 
been improved by the adoption of 
“edge lighting” or reflection. The 
entire face of the speedometer as 
well as the needle are lighted in 
green, amber or red, according to 
car speed, indicating safe, caution 
or danger. Thus the driver at night 
is constantly warned of his rate of 
speed. A new airplane-type ar. 
rangement of speedometer numer. 
als has been adopted to make ac. 
curate reading easy. 

The instrument panels have been 
re-designed with a new radio 
grille, beneath which are grouped 
the controls for ignition, cigar 
lighter, fan, defroster, heater, 
throttle and lights on one panel. 
At either end of the instrument 
panel a new finish plate of plastic 
harmonizes or blends with the 
panel lines of the door garnish 
mouldings. The cowl ventilator 
mechanism has been simplified. 


There is a new interior door trim 
with horizontal lines made by 
beading. The garnish moulding of 
the doors has a new crown me- 
dallion decoration in its center. 
The window regulator handles and 
remote control door locks are re- 
designed to produce smoother lines. 
The dome light goes on auto- 
matically when the curb-side door 
is opened. Horns have been 
equipped with a device that pre- 
vents their being blown when the 
ignition is off. 





Paper License Plates 
Introduced in Boston 


BOSTON.—That American inge- 
nuity can always solve problems has 
just been shown here by Roger H. 
Ducey, who has created a new 
type license plate that will last 
the life of a car. 

The new license plate is made 
from a special type of paper that 
would stand all sorts of abuse as 
does paper money. The paper also 
has a water mark.like money and 
cannot be tampered with by 
thieves. Added to that is a small 
lock that has 226 combinations. 


Medical Men’s Conclave 


CHICAGO.—Under the auspices of 
the American Assn. of Industrial 
Physicians and Surgeons the Amer- 
ican Conference on Industrial Health 
will hold its second annual meeting 
on Nov. 5-6, Chicago Towers here. 
This organization maintains a public 
forum for all who are interested i 
the prevention of disease, injury 3m 
pone A in industry, and the active 
supervision and promotion of health 
in industrial groups. 
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the 4th Dimension 


American Boy to Resume; 


New A. M. in Chicago? 
By Pete Wemhoff 


luncheons in New York, Chicago 
and Detroit, This Week maga- 
zine is giving a preview of its 
new 1942 model. New in size and 
new in format, This Week will 
adopt, on Jan. 4, the same 170,- 
line page depth that is now 
standard with the leading week- 
lies and women’s magazines. 
Change has been brought about 
in cooperation with This Week’s 
member newspapers, who in con- 
junction with This Week have 
made over 60,000 house-to-house 
tests of what Sunday newspaper 
readers prefer in their magazine. 


Resumes 

American Boy magazine, which 
suspended publication in July when 
the Sprague Publishing Co. went 
into bankruptcy, will be published 
again starting with the October 
issue, A. (Jim) Humberstone 
announced in Detroit last week 
after he had purchased the maga- 
zine’s name and goodwill for $700. 

Humberstone, who is 32 years 
old and a graduate of the Ford 
Trade School, said the first issue 
would be ready Oct. 21, would be 
dedicated to Henry Ford and will 
feature “the American boy in 
national defense.” Humberstone 
formerly edited the Ford News, 


ublished by Ford Motor Co. ick 
PThe new magazine will retain| Advertising account of Ray-O- 


the same format. It will be sent Vac Co., battery manufacturers of 
to the 285,000 subscribers on the| Madison, Wis., has been awarded 
list of the old company. Humber-|to the Chicago office of Campbell- 
stone said he would have access| Ewald Co. 


to the lists although they were; w nD. Vv 
purchased by the Curtis Publish- oe ea, general sales 


ing Co. 


Account 


Newsprint 

Norbert A. McKenna, chief of 
OPM’s paper section, predicted 
in Ann Arbor, Mich., last week 
that there may be a time when 
newsprint will be available in 
less quantity. 

He said, however, that no cur- 
tailment of newsprint consump- 
tion was threatened for the im- 
mediate future. 


New Paper? 


Marshall Field, majority stock- 
holder in the New York news- 
paper PM, said in New York 
last week that he and a group of 
backers, including Sillman Evans, 
president of the Nashville 
Tennessean, plan to establish a 
new morning newspaper in Chi- 
cago. 

An announcement of the first 
publication date is expected to be 
made in the near future, Field 
said. It has not been decided 
whether the new paper will be 
tabloid or regular size. Chicago 
at present has only one morn- 
ing newspaper, the Tribune. 


Radio 


“Heads— They Won,” an NBC 
Red network brochure, the fifth in 
a series of nationwide studies on 
the selling effectiveness of net- 
work radio programs, will be re- 
leased within a few days. 

The new study, like the others 
in the series inaugurated more 
than two years ago, was conducted 
by C. E. Hooper, Inc. It documents 
the selling job which “Mr. District 
Attorney” (another NBC sustainer 
which went commercial) has been 
doing for its sponsor. 


Standard 


At a_ series 


Cadillac Dealers 
To Hear Sales 
Plans for 1942 


DETROIT.—Celebrating its 40th 
year as a manufacturer of quality 
automobiles, Cadillac will present 
its 1942 model merchandising plans 
to some 300 distributors here Tues- 
day, Sept. 23. 

The business program is sched- 
uled for the Book-Cadillac hotel 
and represents a departure from 
other years in that new cars will 
be introduced in advance of dis- 
cussions. A banquet Tuesday eve- 
ning at which chief General Motors 
officials will appear is to climax 
the event. 

“Because we propose a more 
intensified series of dealer meet- 
ings in the field this year,” ex- 
plained D. E. Ahrens, general sales 
manager of Cadillac, “we have | 
purposely restricted our Detroit 
convention list. Only distributors 
and key men at major distribu- 
tion points have been invited.’ 

The business session Tuesday 
afternoon calls for the treatment 
of all phases of the merchandising 
plan by officials directly in charge | 
of specialized activities. 


of advertisers’ 








EXPANSION of airline facilities for the world’s automobile capital was 


discussed by, left to right, H. T. 
Maj. C. V. Burnett, manager, 
Detroit manager for Eastern 


Detroit, last week. The event was held 
collaborate in maintaining offices in the 


Ewald 
Detroit City Airport, 
Airlines, at a cocktail party in the Book-Cadillac, 


president of Campbell-Ewald Co.; 
and H. Kurtz Henley, 


ointly by Eastern and United, who 
obby_of that hotel. Henley is a new 


arrival in Detroit, having come to establish Eastern’s local facilities. 





manager of Ray-O-Vac, stated that 
plans thus far completed involve 
the use of trade papers and na- 
tional consumer magazines. In ad- 
dition to Ray-O-Vac leakproof bat- 
teries for flashlights, the company 
manufactures a complete line of 
batteries in various sizes and types 
for specialized uses. 


Relations 
Preparations are being completed 








by the American Management 
Assn. for a national conference on 
industrial relations problems to be 
held Oct. 1-2 at the Benjamin 
Franklin Hotel, Philadelphia. The 
sessions are expected to attract 
about 1,500 industrial relations 
authorities and other executives 
with labor relations responsibilities 
from companies throughout the 


country. 





HAT COURTESY OF SAKS FIFTH AVENUE 


COLLINS & 


ee mati 





200 Madison 


Ickes Refuses 
To Lift Curfew 
On East’s Fuel 


WASHINGTON. — Despite the 
recommendation of a Senate com- 
mittee that gasoline restrictions in 
the East be lifted, Secretary of In- 
terior Harold L. Ickes, defense 
petroleum coordinator, declared 
here last week that such action 
would be “stupid.” 


He told newspapermen the ra- 
tioning of motor fuel to service 
stations and the 7 p.m.-7 a.m. sta- 
tion curfew would continue. 

“To take off all the restrictions 
now and yell ‘Come and get it’,” 
he said,—“that would be stupid.” 

The Senate committee reported 
recently that there was no petro- 
leum shortage in the East, that 
“unnecessary alarm was created,” 
and that “we believe that present 
restrictions should be lifted.” 

The committee said that the only 
shortage it found was one of sur- 
plus storage. 

Ickes, just back from a vaca- 
tion in the West, said that he had 
no comment on the committee’s 
conclusions except to say that “the 
whole thing is in the lap of time 
and time will tell the story.” 


the smart new cars boast a smart new upholstery 
fabric—canda cloth. Colors are gay and fresh; 
patterns are novel; textures are smoother, softer, more 
luxurious. By every count, canda cloth is the style 
for the well-dressed 1942 cars. 
It’s the style in another way, too, for in 
these days of uncertainty it has 
become the style to look more shrewdly at the 
future. And canda cloth—due to its 
stout durability and easy cleanability— 
means higher resale values and lower 
reconditioning cost when today’s cars 


come back at trade-in time! 


AIKMAN CORPORATION 
New York City 


Avenue, 


eanda cloth 
.....b te Siyle/ 
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Increased Horsepower Offered in ’42 Dodge Lines 
An Improved Fluid Drive, 


New Styling are Featured 


DETROIT.—Dodge enters its 
28th new-model season with a line 
of 1942 cars incorporating new 
styling features, many operating 
advantages and economy innova- 
tions. 

The 1942 Dodge 
characteristics are: new ex- 
terior — completely restyled inter- 
iors—a new 105 horsepower en- 
gine transmitting its greater power 
through the Dodge All-Fluid drive 
in a manner said to combine even 
faster acceleration with new fuel 
economy — new features promoting 
riding comfort and safety—and the 
provision, as standard equipment, 
of a variety of construction and 
operating details which in former 
seasons were regarded as extras. 


The entire line offers 11 ve- 
hicles; four of these are grouped 
in a Deluxe series, and seven in 
a Custom series. The Deluxe series 
includes three- passenger coupe, 
six-passenger club coupe, two-door 
sedan, four-door sedan. The group 
of Custom models provides six- 
passenger club coupe, convertible 
coupe, brougham, four-door sedan, 
town sedan, seven-passenger se- 
dan, seven-passenger limousine. 
Wheelbases are 119% inches for 
the regular Deluxe and Custom 
models, 137% inches for the two 
seven-passenger models. 


Viewed from the front, the 1942 
Dodge has a new, square-effect 
radiator grille of massive design. 
The tapered engine hood is top- 
hinged, opened only through pull 
buttons located below the instru- 
ment panel. 

The headlamps are of an im- 
proved Sealed-Beam type, with 
smaller parking lights set below 
the main headlamps. The fenders 
have flowing lines merging into 
the body contours. Speed lines are 
provided by brightly finished mold- 
ings accenting front and rear 
fenders. 


There are no visible running 
boards to become slippery when 
wet or coated with snow or ice. In- 
stead, the door panels are made to 
curve over concealed thresholds. 


Running rearward from the 
hood, and ending back of sedan 


line’s major 
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rear-quarter windows, are bright 
body moldings. Front and rear 
bumpers are of massive design, 
with adjacent gravel deflectors 
preventing gravel, dirt and snow 
from being thrown up by the 
wheels. Luggage compartments, 
giving 19 cubic feet of luggage 


capacity, are absorbed in the 
streamlined bodies. 
Interiors 


Interiors of the heat- and sound- 
insulated bodies show an attrac- 
tive method of upholstering and 
trimming in which the materials 
are attached with a tailored effect. 
Upholstering material is 


either 





1942 DODGE’S driving compartment. 
The lever seen at the base of the front 
seat serves to adjust the front seats 
forward or back. Dual sun visors are 
standard equipment. 


proadcloth or pile fabric, accord- 
ing to purchaser’s choice. Excep- 
tions are the town sedan, which 
is done in two-tone broadcloth— 
and the convertible coupe which 
comes upholstered in the tra- 
ditional leather. 


The seat bases and side panels 
of all models are faced with textile 
leather. Rear compartments of two 
and four-door sedans have assist 
cords. Glove compartment doors of 
Custom models have locks as 
standard equipment. Front seats 
are adjustable, forward or back, 
to an extent of five inches. Front 
door arm rests and dual sun visors 
now are standard equipment on all 
Dodge Deluxe and Custom models. 
Right and left front doors can be 
locked with the ignition key. Twin 
Air-Tone horns, formerly special 
equipment, are now furnished as 
standard. 


Deluxe and Custom models (ex- 
cept convertible coupe) are fur- 
nished with a double-duty dome 
lamp, turned off or on through a 
switch located on the left center 
body post close to the driver. This 
dome light also functions auto- 
matically, with the opening and 
closing of the right rear door. 


A further convenience is pro- 
vided for all models in the form 
of a map light set into the center 
of the instrument panel, above the 
button controls. For map refer- 
ence, this light is turned on or off 
through a dashboard switch. At 
other times during night driving, 
the light operates automatically 
with the opening and closing of 
the right front door. The _ stop- 
light is not integral with tail- 
lights, but mounted in the rear 
deck. Luggage compartments are 





illuminated by the open rear ends 
of the tail-lights. 


The Custom convertible coupe 
also carries, as standard equip- 
ment: Cigar lighter, electric clock, 
outside rear view mirror, rear 
wheel shields, license plate frames 
and white wall wheel rings. 

The steering wheel has been 
made more practical—a_ three- 
spoke wheel of plastic-coated steel, 
bearing the ornamental Dodge 
crest also featured on radiator 
fronts and rears of bodies. 


Engine Power 


One claim made by Dodge of- 
ficials in connection with their new 
engine is that, although it develops 
105 horsepower as against the 
former 91 horsepower, the greater 
output is achieved with gasoline 
economy. Extensive mileage tests 
are said to show that, while the 
new engine furnishes 15 percent 
more power, it gives its greater 
mileage on less gasoline and with- 
out calling for the use of other 
than “regular” brands of engine 
fuel. 


Engineers explain this favorable 
situation by referring to the fact 
the engine develops the higher 
output without increase in _ its 
r.p.m. speed. Another factor is said 
to be the increased engine torque 
of 185 foot pounds, as against the 
former 170 pounds. Furthermore, 
whereas increased engine power 
ordinarily shows performance 
gains especially at the higher 
speeds, the new Dodge engine 
shows faster acceleration, greater 
pulling power and further im- 
proved fuel economy throughout 
the normal driving range, it is 
claimed. 

Smooth power delivery and 
quick throttle response are also 
said to result from the streamlin- 
ing of manifolds and from the pre- 
cise working out of the interior 
shapes of the engine’s combustion 
chamber walls. The contours of 
these chambers are such that the 
gasoline-and-air combination en- 
tering the firing chamber is given 
a violent whirling motion or tur- 
bulence which stirs the fuel charge 
into a homogeneous mixture. Be- 
cause of that mixing action, every 
particle of gasoline is burned up 
and converted into power, it is 
said. 

The new 105 horsepower power 
plant is suspended in the box- 
type chassis frame by means of 
the “patented floating-power en- 
gine mountings” through which 
the engine itself is made to ab- 
sorb power vibrations. 


Fluid Drive 


The floating-power engine mount- 
ings take on additional importance 
because they are employed in cars 
also incorporating the Dodge All- 
Fluid drive. This fluid drive had 
its introduction at the beginning 
of the 1941 season and is now con- 
tinued, with improvements said to 
contribute to the car’s marked 
operating economy. 

Though it is a device of me- 
chanical simplicity, the fluid drive 
achieves a number of improve- 
ments in driving results, it is 
claimed. The flexibility of the new 
coupling is such that it reduces 
gear changing to points where the 
driver, in much of his average 


travel, may do without gear chang- 
ing, if he chooses. 

The new Dodge is offered in 10 
solid colors and eight two-tone 
color eombinations supplemented 
by two-tone interior color trim. 





1942 DODGE steering wheel has three spokes permitting full view of all 
control gauges—speedometer, engine temperature indicator, oil gauge, gasoline 
gauge. The instruments are arranged in a row, for quick reading. The speedo- 
meter is of the Safety-Light type on which the entire dial face is suffused 
by green light for speeds up to 30 miles per hour, by amber light for 35 to 
50 miles, by red light for speeds above 50 miles. 





Dodge All-Fluid Drive 











for '42 ... 





1942 DODGE four-door, All-Fluid Drive Custom sedan. The i _ of the 


body gives ample hea 
front to rear, the low 
the hood, all contribute to 


r 


d space, while the horizontal sweep of the 
body ensemble, the speedlined fenders, the taper of 
the low-hung smartness of the car. 





ines from 


al 


1942 DODGE’S rear shows the sweep of the luggage compartment and the 
manner in which what used to be a trunk is now absorbed in the streamlined 
automobile bodies. At night, the luggage compartment (capacity 19 cubic feet) 


is illuminated by the rear —- of the two body-mounted tail 
e@ massive rear bumpers provided with gravel 


worthy of attention are t 


lamps. Also 


deflectors, and the attachment provided for the license plate. 





THE 
are no visible running 


“‘ROOM-TO-SPARE” interior dimensions of the 1942 Dodge. There 
boards. Instead, the door panels are made to curve 


over concealed thresholds providing safe entrance and exit. 


Selfish Attitude Will Lead 
To Fall, Labor is Warned 


ATLANTIC CITY.—A warning 
to labor that it will be riding for 
a fall if it adopts the attitude that 
everything it is seeking is right, 
without regard for capital, was 
voiced here last week by Albert 
W. Hawkes, president of the U. S. 
chamber of commerce. 


Addressing the 63rd annual con- 
vention of the New Jersey State 
Federation of Labor, Hawkes add- 
ed that such a “fall” probably 
would end with destruction of the 
capitalistic system, including free 
labor itself. 


“Such a course, if persisted in, 
would destroy the mainspring of 
the free-enterprise system, would 
destroy the impelling force that 
stimulates men of genius into the 
creation of things necessary for 
the success of our complicated so- 
ciety.” 

Reasserting his stand against 


the closed shop, Hawkes further 
declared: 

“I have always been opposed to 
it or anything that forces the will 
of any group of men upon other 
members of our society who work 
for a living. 

“I happen to know from private 
conversations with some of your 
most successful highly respected 
labor leaders that it is their 
opinion that the closed shop is not, 
and probably will never be, popular 
with the American people as 4 
whole.” 
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By A. H. Allen 


AUTOMOBILES cost wholesale 
sbout 25 cents a pound, according 
io figures in a recent address by 
¢, E, Wilson, president of General 
yotors. This is in sharp contrast 
ip a $5-$15 per pound cost for air- 
planes and airplane engines, and 
| per pound for battleships and 
tanks. In these figures is wrapped 
yp the story of mass production 
and, while we are on the verge of 
mass production of implements of 
war, it will not be mass production 
in the automotive sense of the 
word for it disregards one of the 
he | key factors — cost. 


of Of course, the answer is: Who 
cares about cost when it is pro- 
duction of the most material in 
the shortest time which wins 
wars. Disregarding the matter of 
whether anybody ever wins a 
war, it is true that defense equip- 
ment must be designed in a 
hurry, with the chief concern 
over whether it will work or not. 
Special types of alloys and steels 
are required, further adding to 
cost. Perhaps the average auto- 
motive engineer finds it difficult 
to accustom himself to defense 
production, for every good engi- 
neer has that brief phrase burnt 
into the back of his mind— 
How much will it cost? 


* * * 


Shortages? 
Let’s See 


DO WE HAVE materials short- 
ages or are they artificial? There 
is a question a lot of people would 
like answered. No matter what you 
try to buy these days, whether it 
is a milling machine or a few 
yards of canvas or a pair of shoes, 
the story is the same. Stocks of 

4 this product and that material 

) have been depleted and no more 

o j|can be obtained. Why? It is true 

that we are equipping and pro- 
visioning for an army of, say, 
1,500,000 men, but these men would 
have to eat and be clothed even 
if they were not in the Army. So 
why the universal shortages and 
impending shortages? 

Wilson, in the above-mentioned 
address, gave four good reasons 
why we are experiencing short- 

| ages of industrial materials. 
They are: 1. Stimulation of de- 
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mand for durable consumer goods 
above the pre-war levels due to 
increased national income and to 
fear of increased prices and pos- 
sible’ failure of supply; 2. In- 
creased work in process inven- 
tories required to get defense 
materials into production and in- 
creased inventories caused by the 
new alloys and forms of material 
required by the defense program; 
8. Advance purchasing to protect 
prices and deliveries both for de- 
fense and consumer production; 
4. Priorities for materials for de- 
fense production where the ma- 
terial is not immediately needed 
for fabrication and resulting in 
unbalanced and increased inven- 
tories. 

These explanations are very 
plausible as far as industrial ma- 
terials are concerned, but there 
may be more to the story than 
just that. The pinch in consumer 
goods conceivably might be traced 
back to Washington where there 
is a concerted program on foot to 
bring home to the American public 
the “horrible dangers” confront- 
ing the country as a result of the 
international situation. If Mr. 
Public finds he cannot buy a cer- 
tain pair of shoes he is accustomed 
to, or discovers that his retailer 
can’t get him any more of those 
$2.99 superdeluxe white shirts, he 
may become more acutely aware 
of approaching war. To bring in 
still another angle, a leading re- 
tailer explained in a private con- 
versation the other day: “Sure, I 
know we're short of everything. 
But confidentially, we have a lot of 
stuff piled up in warehouses right 
now and as long as demand is so 
good we are going to clean our 
shelves of slow-moving merchan- 
dise before starting to unload the 
warehouses. Furthermore, the way 
prices are moving up we will stand 
to realize an additional markup on 
warehouse stocks, so we’re not in 
any rush to fill up the shortage 


chinks.” 
* ok cd 


New Alloys 


To the Fore 


ALLOY STEELS containing mo- 
lybdenum, manganese and silicon, 
developed by General Motors metal- 
lurgists, may be coming into pro- 
duction and use sooner than was 
expected, if there is any sudden 
clamping down on the percentage 
of manganese allowed in alloy 
steels. For a time, steel companies 
were not too anxious to produce 
heats of the triple alloy steel be- 
cause it was a comparatively fussy 
procedure and they were too busy 
with other things. However, a 
number of pilot heats have been 
made in recent months, and regu- 
lar production may develop if a 
change from high-manganese or 
chrome-vanadium steels is necessi- 
tated in automobile production. 

The “bug season” is here again 
in the motor plants as 1942 pro- 
duction swings into volume. Al- 
ready there have been some hold- 
ups caused by the failure of en- 
gineering changes to prove out 
in production the way they 
looked on pilot cars, but if past 
history is any criterion the 
trouble should be ironed out in 
the usual short order. 

Although production experts 
have their Flit cans ready to dose 
the “bugs,” they are more worried 
about interruptions to parts and 
materials supplies than anything 
else. No amount of tinkering is go- 
ing to do any good to a bunch of 
cars which are complete except for 
speedometers, light switches, hub 
caps or some other minor but 
vital part. 


Philcos for Packard 

PHILADELPHIA.—Philco Corp. has 
completed arrangements with the Pack- 
ard Motor Car Co. to supply the latter's 
automobile radio requirements for its 
1942 model cars, it was announced last 
week by Russell L. Heberling, vice- 
president of Philco. 


Osborn Joins Timken 
DETROIT.—Paul V. Osborn, former 
general manager and vice-president of 
the Carrier Mfg. Corp., has joined the 


sistant to the vice-president. 
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Adjustments on this cutting ma- 
chine are so fine it coal he 
brought dewh on the eryptal of 
watch without breaking it.  - 


* Workmen who ordinarily would 

be engaged in producing auto dies 
few are busily assembling planers 
at an unheard of rate. 
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Seniority Status 
To Be Retained 


In Job Transfers 


By Harry A. Williams 
Associate Editor 

DETROIT.—In an effort to ease 
the unemployment problem arising 
from the curtailment of car pro- 
duction, representatives of man- 
agement, labor and the OPM met 
here last week and agreed on the 
following: 
1 Seniority status of employes 

transferring to defense produc- 
tion shall be retained even though 
an employe transfers to another 
firm. Forms for certification of 
worker’s status were drawn up for 
distribution to the civilian em- 
ployer, worker’s union and the 
state. 
Employers were asked to put a 
promotion policy into effect, 
since such a practice would lead 
to more capable workers and 
would end the present situation of 
one firm raiding another of its 
skilled workers. 

The group agreed to hold a 

similar meeting on Sept. 24 at 
the Detroit Leland hotel for fur- 
ther discussion of the matter, and 
hoped to arrive at a full program 
to meet the needs of the Detroit 
area. 

Meanwhile, R. J. Thomas, presi- 


TO HELP RELIEVE a shortage tf machine tool equipment, the OPM has| dent of UAW-CIO, announced last 
aske sher manufacture mammo janers ause the company 
which normally builds them had insufficient capacity to supply the full require- week that an administrator had 


ments of the defense program. Less th 
signed the first planer was eg iy 
u 


plant. Furthermore, it agreed to 


an two months after the contrac 


was 
the Grand Rapids (Mich.) stamping 
125 instead of 100, and in only 10 


months time. Ordinarily six months are required to build even one. Shown 


in the —_ 
duced patterns for the huge planers. 
the center bed for a 


of a planer. The lower left 
where a virtual assembly 
magnitude ever created. 


laner which, when finished at Gran 
than 43 feet in length. In the oval a wor 
icture shows the assembl 
ine was set up, believe 
And at the lower right is shown a completed planer 


r left photo is Fisher Body’s pattern shop in Detroit, which pro- 
The men in the rhe err are completing 


Rapids, will be more 
n is machining the front section 
section at Grand Rapids, 
to be the first of such 


which will be immediately shipped for the OPM and put to work for defense. 


Thackston Heads W.Va. Assn.; 
Urge Wage Act Suspension 


HUNTINGTON, W. Va. — Charles 
W. Bishop, chief counsel for the 
National Automobile Dealers Assn., 
discussed the wage and hour law, 
and regulations of the Federal Re- 
serve regarding installment plan 
payment for automobiles at the re- 
cent state convention of the West 
Virginia Automobile Dealers Assn. 
here. 

About 200 dealers from all sec- 
tions attended the meeting and 
took part in the discussion of cur- 
rent topics relating to the auto- 
mobile industry and its position in 
the national emergency. 

The association adopted a reso- 
lution favoring the suspension of 
enforcement of the wage hour law 
for the duration of the national 
emergency, pointing out that at 
the present there is a _ definite 
shortage of skilled labor and that 
enforcement inflicts penalties on 
both employer and employe. 

Other speakers on the program 
were S. H. Parker, former presi- 
dent of the Pennsylvania Automo- 
bile Dealers Assn. who spoke on 
“Merchandising Problems and Re- 
cent Price-Fixing Measures,’ and 
Lawrence E. Rollins, secretary- 
manager of the state association 
who outlined the growth of the 
organization. 

“We expect the strongest or- 
ganization in the history of the 
association this year,” Rollins told 
the dealers. “We are determined 
to make a profit regardless of any 
curtailment in automobile produc- 
tion,” he added. 

James A. Thackston jr., Cadillac- 
Oldsmobile dealer, of Huntington, 
was elected president to succeed 
R. D. Meredith of Fairmont. Vice- 
presidents installed were W. O. 


Autocar Stock 
Sale Approved 


NEW YORK. -— Stockholders of 
Liberty Aircraft Products Corp. 
have approved a proposal to pur- 
chase a block of common stock of 
Autocar Co. Transaction involved 
a purchase by Liberty of 121,097 
shares of common stock of Auto- 
car, representing approximately 60 
percent of the presently outstand- 
ing stock of the latter, from 
Phoenix Securities Corp. 

Arrangements have already been 
completed by Liberty for the pur- 
chase by private individuals of 21,- 
097 shares. 


| manufacturing of Hudson, and 
airplant protection officer for the Central 


Hundley of Wheeling, George 
Brown of Princeton and J. B. Ruby 
of Charleston. J. F. Willis of Blue- 
field was renamed treasurer and 
Lawrence E. Rollins, secretary- 
manager. 

Those named on the board of di- 
rectors, one from each of the 16 
senatorial districts of the state, 
were: J. M. Miller, Wheeling; J. 
V. Mullen, Parkersburg; H. D. 
Willis, Logan; R. D. Rhodes, 
Charleston; S. C. Catron, Beckley; 
George Hall, Shinnston; C. A. 
Hodges, Moundsville; E. M. Daniell 
and Louis Biederman, Huntington; 
E. R. O’Dell, Northfork; Conrad 
Brevick, Bluefield; A. W. Orn- 
doroff, Montgomery; F. H. John- 
son, Morgantown; James Breathed, 
Petersburg; A. Bruce Arnold, El- 
kins; C. J. Powell, Romney. 

The association went on record 
as favoring a constitutional amend- 
ment to prevent any diversion of 
gasoline tax in the state. A reso- 
lution was unanimously adopted 
pledging full cooperation and sup- 
port in the production of defense 
materials, but urgently requested 
that the production of automobiles 
not be curtailed to such an extent 
as to bankrupt state dealers. 


been appointed at Briggs Mfg. Co., 
Detroit, to aid officers of Briggs 
local 212 in eliminating wildcat 
strikes at the Mack Ave. plant. 


3 Plastic Firms 


Form Corporation 


PHILADELPHIA. — Merger of 
three firms engaged in production 
of moulded plastic compounds, and 
formation of a _ corporation to 
carry on the manufacture of these 
compounds for use in construction 
of aircraft bodies, completed air- 
craft, and marine and industrial 
structures, was announced here 
last week by Arthur E. Pew jr., 
vice-president of Sun Oil Co. Pew 
and his associates hold the con- 
trolling interest in the new con- 
cern, Universal Moulded Products 
Corp. 

The consolidated companies are 
Monocoupe Aeroplant & Engine 
Corp.; Bristol Aircraft Corp., and 
Bristol Aircraft Products, Ltd. of 
Canada. Directors of the new cor- 
poration are Thomas H. McKoy jr., 
of Philadelphia, chairman of the 
board and executive representative 
of the controlling Pew interests; 
Eugene A. Hults, president; 
Charles C. Lincoln jr., of Marion, 
Va., who represents the principal 
minority interest, which is owned 
by himself and members of his 
family, Arthur E. Pew jr., and 
Robert L. Reed, of New York City. 


Van Norman Shifts 


SPRINGFIELD, Mass.—C. R. Crow- 
der, formerly automotive sales man- 
ager, has been made er of the 
Automotive division of Van Norman 
Machine Tool Co., and T. W. 
formerly automotive export manager, 
is now assistant manager of the auto- 
motive division. 





_MASS PRODUCTION of pistons and rocker arms for the new Wright 
Cyclone aircraft engine was started last week by the Aircraft division of Hudson 
Motor Car Co. Shipments of the parts will begin at once for final assembly 
in the new plant of the Wright Aeronautical Corp. at Lockland, 0. Shown 


above inspecting the pistons are, 


inspector, U. S. Army Air Corps; I. 


n left to =“ . a 
manager of Wright Aeronautical Cor ° 


aj. George 


Poehlmann, quality 
pi Cc. Bond, technical supervisin 
. Swegles, vice-president in charge o 
. Strong, S. Army Air Corps, 
Air Corps Procurement district. 


Hudson will be the sole source of these parts, it was announced. 
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New Styling, Improved Engine Feature “4 





Overall Length Increased, 


Interiors Are Newly Treated |-.- iE 


PONTIAC—Pontiac engineers 
and production men have restyled 
the appearance and added several 
mechanical improvements to pro- 
duce a line of cars for 1942 that 
are worthy successors to the great- 
est year in Pontiac history, it is 
announced. 

The styling, which Pontiac in- 
troduced two years ago, is con- 
tinued in a fleet of two basic lines 
of models—the Torpedo with seven 
body models on the 119-inch wheel- 
base chassis and the Streamliner 
with two bodies on the 122-inch 
wheelbase chassis. Also, there are 
two Streamliner-Chieftain models 
with several added style features. 

All models are available with 


either six or eight-cylinder engines 
at the same small price differential 
of $25 between sixes and eights 
that Pontiac established last year. 

Because mechanical changes 
have necessarily been kept to a 





1942 PONTIAC Torpedo front fender 
detail showing how the long fender 
breaks at the door line. Also note the 
triple - ribbed solateosng and the 
moulding that trims the lower edge 
of fender and body sills. The emblem 
at the front of the triple ribbing 
identifies this as a Streamliner Chief- 
tain model. 


minimum, engines and chassis re- 
main practically unchanged except 
for certain improvements that will 
be described. 

Most noteworthy among these 
improvements are simplified start- 
ing, larger and triple-sealed front 
brakes, added water pump seal, 
new rear spring interliners, im- 
proved oil cleaner, new convertible 
chassis and body, better convert- 
ible vision and a forced draft, fog- 
less, underseat heater and air con- 
ditioner as an accessory. 


Bore and stroke of the 90 hp. 
six continue to be 39/16 by 4 inches, 
while the 103 h.p. eight’s bore and 
stroke remain 3% by 3% inches. 

In the matter of material sub- 
stitutions Pontiac has been par- 
ticularly fortunate. This is notably 
true with the electro-plated iron 
alloy pistons which obviously will 
be continued after 16 years of con- 
tinuous use in all Pontiac engines. 


For the eighth year the “Silver 
Streak” continues as the most 
striking Pontiac identification. 
There is a more generous use of 
plastics for decorative and orna- 
mental purposes, while a new 
copper finish appears on the in- 
strument panel, radio grille and 
clock, replacing the chromium 
plate of former years. 


Cars Appear Larger 


Without change in wheelbases, 
styling experts have increased the 
all-around impression of greater 
size by only slightly increasing the 
overall length and rebalancing the 
front-end design appearance-wise. 

From the front the greater mass 
effect is produced by making the 
front bumpers four inches wider; 
spacing the headlamps 10 inches 
farther apart; by redesigning the 
radiator grille and making it nine 
inches wider; by longer, horizontal 
parking lights, and by broadening 
the nose of the hood two inches 
on the Torpedo and three inches 
on the Streamliner. 

Lengthwise, styling is accentu- 
ated by making the front fenders 
50 percent longer, sweeping them 
back midway into the doors. Added 


to this is the horizontal, triple- 
ribbed front fender’ reinforcing 
beads, twice as long as last year, 
continuing on across the rear 
fenders .both fore and aft of the 
wheel openings and following 
around the crowned part of all 
fenders instead of fading out 
where the crown starts. Wider 
mouldings trim the lower edge of 
the front fenders and body sills to 
the front edge of the rear fenders. 


Although actual overall length is 
increased only three inches, this 
arrangement of masses and lines 
multiplies the increase. 


Clear lucite plastic Indian head 
ornaments adorn the hoods of 
both sixes and eights, while a new 
Indian head name plate on a raised 
lustrous circular field ties together 
the silver streak and the radiator 
grille. 

Interiors 

A mahogany swirl finishes the 
surface of instrument boards, gar- 
nish mouldings and door panels. 
Burma-copper with chrome trim is 
the finish used on the radio grille 
at the center of the instrument 
board, the dials on the new instru- 
ment panel at the left and thr 
electric clock at the right. Belov: 
the radio grille is a central ash 
tray with plastic handle. Plastic 
numerals illuminated with “edge 
lighting” at night adorn instru- 
ments and clock. 

Brown mahogany garnish mould- 
ing panels extend along the inside 
from the windshield to rear seat 
cushion. Wide wine-colored leather 
kick pads protect doors, the front 
of the rear seat cushions and the 
front of the front seat frame. 


Pedals, gearshift lever and steer- 
ing column are finished in Santone 
brown. Clear lucite plastic covers 
the horn button. A mahogany 
finished ash tray with plastic 
finger pull is placed in the center 
of the front seat back on all four 
door sedans, while there are dual 
ash trays in the arm rests of se- 
dan coupes and two-door sedans. 

Taupe plastic interior door lock 
handles and window cranks re- 
place former die castings on some 
models and are strengthened by 
completely covered steel inserts. 
Piano ivory plastic knobs are used 
for all controls, ash tray handles 
and door control ferrules. 


7 Torpedo Body Styles 


The two-door sedan coupe, which 
set a record in the Streamliner 
series of 1941 by being the first 
two-door car to outsell a four-door 
sedan, has been added to the Tor- 
pedo line. Another addition to the 
Torpedo line is the new convert- 
ible sedan coupe. Besides these two 
models on the 119-inch chassis are 
the business coupe, sport coupe, 
two-door sedan, four-door four- 
window sedan and the four-door 
six-window sedan. All models are 
available with either six or eight- 
cylinder engines. 

These 14 models give Pontiac its 
greatest variety of model appeal 
in its lowest price class. 

There is also a six-cylinder taxi- 
cab available on the 119-inch Tor- 
pedo chassis. 

A three-inch addition brings the 
Torpedo overall length up to 204% 
inches. Fundamental body design, 





1942 PONTIAC Torpedo concealed 
running board detail showing the ex- 
tension of the running board to fit 
the extended front fender which comes 
back across the door. Entire running 
board is covered when door is closed. 








Pontiac Uncovers for '42 .. . 


1942 PONTIAC gpg ay Sea ike ye 
model which in 1941 outsold the four-door for i. Into the door: 


appearance due to long front fenders extendin 





Chieftain sedan-coupe, the 
Note the longer 


the lower edge of 


triple-ribbed fender reinforcing and the wider trim along 
front fender and door sills. Wheelbase remains the same at 122 inches although 


the overall length is up 2% inches to 


210% inches. Available in either six 


or eight-cylinder engines at only $25 difference. 





1942 PONTIAC Torpedo four-door sedan . . . 119-inch wheelbase, either 


six or eight-cylinder engine. 





INTERIOR VIEW of the 1942 Pontiac. 


dimensions, seating space, 


head-|in rear seats and the triple mould- 


room, etc., have not been changed|ings on front and rear fenders. 


from last year except for the new 
sedan coupe. 

In styling, proportion and ar- 
rangement the Torpedo sedan 
coupe follows the lines of its 
Streamliner counterpart. A new 
feature of the convertible sedan 
coupe is the quarter window which 
can be raised or lowered whether 
or not the top is up. 

Because of the greater overhang 
of the top, added power to operate 
it is obtained from two electric 
motors. The top can be operated 
whether or not the engine is run- 
ning. Hand buffed leather’ up- 
holstering is available in six colors; 
also, four combinations of leather 
and tan Bedford cord cloth. 


Basic Streamliner Bodies 


Streamliner and _ Streamliner- 
Chieftain models on the 122-inch 
wheelbase chassis are both avail- 
able with the sedan coupe and the 
four-door six-window sedan bodies, 
and either six or eight-cylinder 
engines. 

There is also a Streamliner 
station wagon and a Streamliner- 
Chieftain station wagon on the 
122-inch wheelbase chassis. 


Streamliner model overall length 
has been increased 2% inches to 
210% inches. Body and seating di- 
mensions continue unchanged, with 
noteworthy 60%-inch front seat 
width of the four-door sedan and 
the 58%4-inch front seat width of 
the sedan coupe. 

Streamliner- Chieftain models 
differ from the Streamliner series 
in a wider selection of upholstery 
fabrics, a superior type of seat 
cushion, folding center arm rests 


Features Retained 


Mechanical features, used for 
many years and again unchanged 
in the 1942 models, include square 
bore-stroke ratio, electro - plated 
iron alloy pistons, full-pressure 
metered-flow lubrication, rifle- 
drilled connecting rods, Scotch mist 
manifold, exclusive oil cleaner, tru- 
arc steering, sealed chassis, Du- 
flex rear springs and triple-sealed 
brakes. 

Most easily seen mechanical im- 
provement is the simplified and 
combined road and _ instrument 
panel light switch. When the 
switch button is pulled out, road 
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and instrument panel lights come 
on. A rheostat in the instrument 
light circuit permits the driver to 
regulate the intensity of illuming. 
tion of the instrument panel ang 
clock by merely rotating the light 
switch knob. 

Starting has been simplified by 
making a small change in the fast 
idle cam of the carburetor, thus 
slightly increasing the initial idling 
speed for cold starting, and mak. 
ing it possible to do away with 
the throttle control button. Throttle 
control button can still be had as 
an accessory at extra cost. 


Dual trumpet type horns, saiq 
to be superior to the seashell type 
used last year in both tone quality 
and warning ability, are new. 

Pontiac’s oil cleaner has been 
changed and made still more ef. 
fective. A pressed steel cover re. 
places the die casting of last year, 
thus furthering the conservation 
of critical defense material used. 


Capacity of cleaner’s dirt re. 
taining basin has been increased 
four times. Oil outlet is now con. 
centric with the cleaner so that 
every drop of oil will travel the 
same distance and at the same 
velocity, thus eliminating oil cur. 
rent eddies which might disturb 
settling dirt particles. 


A change in the contour and 
path of the oil through the cleaner. 
affecting the character of the flow 
has resulted in two to three times 
greater efficiency at higher speeds 
with finer dust, it is claimed. 


As an extra precaution against 
an occasional few drops of water 
or anti-freeze getting into the 
water pump ball bearing, a second 
seal has been added. Timing chain 
life has been increased by chang- 
ing the pressure angle of the teeth 
from 17 to 22 degrees through : 
slight change in the shape of the 
timing chain teeth and a corre- 
sponding change in the cutting of 
the crankshaft and camshaft 
sprocket teeth. 

The six-cylinder carburetor float 
valve pins now have a link to the 
float valve lever, the same as the 
eight-cylinder dual carburetors, to 
prevent sticking of the pin when 
the float lowers. The link pulls 
the pin down. 

Front Brakes 


Front brakes do a larger percent 
of the work than they used to. 
So, Pontiac engineers have in- 
creased the width of front brakes 
from 1% inches to two _ inches. 
Brake drum diameters remain 11 
inches. Wheel cylinder area is 
stepped up 13 percent. Braking 
effect now is 56 percent on the 
front wheels and 44 percent on the 
rear wheels. Total brake lining 
area has been increased from 149 
to 159 square inches. 

The shifting of more braking ef- 
fort to the front and a progressive- 
ly greater overhang of sheet metal 
forward of the front wheels has 
altered the direction and pattern 
of wheel, splash, calling for an in- 
crease from double to triple seal- 
ing of front brakes, the same 4s 
Pontiac used on the rear brakes in 
1935. 

No change in rear springs was 
found necessary, but the engineers 
have inserted oil soaked thin wood 
strips between the spring leaves to 
eliminate the last trace of 4 
squeak. Metal covers are retained. 


1912 PONTIAC Torpedo front hott 
and placement of instrum ont seat detail showing width and dept rating 
and clock on right, both of which ae hee oamnt, eee 
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cs/Week’s Output Continues Rise to 76,613 Cars, Trucks 


Ford, Mercury 
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AUTOMOTIVE NEWS, SEPTEMBER 22, 1941 


Time-Payment Restrictions 


Begin to Slow Down Sales 


Special to Automotive News 
CHICAGO.—Used car stocks in 
the hands of Cook county (Chi- 
cago) dealers on Sept. 1 hit their 
all-time low since the Chicago 
Automobile Trade Assn. inaugu- 
rated its monthly sales and in- 


Used Car Sales 
In San Antonio 
Hit High Mark 


SAN ANTONIO, Tex.—Used car 
sales for August, as reported by 
dealer-members of the San Antonio 
Automobile Trade Assn., totaled 
the largest volume of any month 
this year, with the exception of 
May, while the value of cars on 
hand at the end of the month was 
the lowest figure of any month in 
the past three years. The report 
shows: 

There were 1,630 cars on hand at 
the start of the month, with sales 
during August totaling 2,067 units, 
for a turnover of 127 percent 
against 116 percent for July. 

Total value of the cars sold was 
$653,639, a turnover value of 126 
percent, as compared with 105 per- 
cent for July, and an average value 
of $316 against $306. There were 
1,191 cars on hand at the end of 
the month, having a total value of 
$350,710, and an average value of 
$294, as compared with $318 the 
preceding month. 

Comparison figures show that 
there were 2,079 cars sold in July 
for a turnover of 116 percent, a 
total value of $635,190, a turnover 
value of 105 percent, and an aver- 
age value of $306. There were 1,630 
cars on hand at the end of the 
month, having a total value of 
$518,830, and an average value of 
$318. 


In August 1940, there were 1,431 
units sold for a turnover of 100 
percent, a total value of $387,015, a 
turnover value of 82 percent, and 
an average value of $270. There 
were 1,305 cars on hand at the end 
of the month having a total value 
of $432,614, and an average value 
of 

Company Formed 


DETROIT.—George T. Trumbull and 
Edward C. Stark have recently formed 
the Trumbull-Stark Co. to represent 
manufacturers selling to the automo- 
tive and defense industries. 


Track Top Ten 


First Ten in tions Be- 
ported in Autemotive News Today: 
1941 1940 


Pos. Make Pos. 
1—148,712 Chevrolet 118,701— 1 
2—126,208 Ford 99,883— 2 
S— 62,332 Internat’] 46,944— 3 
4— 40,693 Dodge 35,802— 4 
5— 28,805 G.M.C. 23,6638— 5 
6— 6,724 Plymouth  6,674— 6 
I— 5,974 Mack 4,370— 7 
8— 5,924 White $,882— 9 
9— 4,010 DiamondT 3,957— 8 
10— 2,963 Studebaker 797— 15 
Total All Makes 
441,874 352,054 


These figures do NOT include 
government deliveries. 


The KKKKK 


BELLEVUE, one of the few 
famous Hotels in AMERICA 


.-. became famous through 
its unsurpassed facilities, 
its superb food, the un- 
varying graciousness of 
its service an‘ its vigilant 
management. And you will 
also appreciate its rea- 
sonable rates. 


BELLEVUE-STRATFORD 


IN PHILADELPHIA 
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ventory reports in March, 1939, it 
was disclosed last week. 

The supply stood at 25 days, as 
against 30 days on Aug. 1 and a 
year ago. The 203 participating 
dealers sold 8,431 used cars during 
August and their inventory 
amounted to 7,024 on Sept. 1. 

Inventories ranged from 15 days 
for 1933 models to 32 days for 
1938’s. Only 1941’s showed an in- 
crease in.days’ supply as compared 
with the previous month. 


Supplementing this report, the 
CATA conducted a telephone sur- 
vey among dealers handling all 
makes of cars. As of Sept. 15, the 
consensus was that while inven- 
tories remained low there was also 
a sharp drop in sales, with late 
models affected most. 

The association singled out 
stricter time payment terms as 
the chief source of sales resistance 
by stating in its bulletin that “ap- 
parently the new one-third down 
payment plan is going to require 
of dealers much better used car 
merchandising, especially in regard 
to higher priced used cars.” 

Lower priced models were most 
in demand, it was stated, and 
prices continued steady for all used 
cars. 


°41 Model Cars 
Seen Bolstering 


Used Car Market 


DETROIT.—Amid the excitement 
attendant upon the motor indus- 
try’s annual presentation of its 
gleaming new models for the year 
ahead, business analysts who seek 
conclusive answers to the state of 
the automobile industry do not 
overlook the industry’s bedrock 
business — the merchandising of 
used cars. 

Chevrolet dealers, under the guid- 
ance of William E. Holler, general 
sales manager, have led the indus- 
try in used car sales, piling up a 
total of 13,000,000 used car sales 
since Holler assumed his -position 
in October, 1933. 

“This is a good season to review 
used car prospects,” Holler points 
out. “Each new model year means 
a ‘new’ model year on dealers’ used 
car lots, for soon 1941 models will 
be appearing there. 

“Beyond doubt, the 1941 models 
will be as popular with used car 
buyers as the 1940 models have 
proved to be in the year just past. 
Because of the high quality char- 
acteristic of the late-model offer- 
ings now being shown by dealers, 
the used car buyer now has the 
best opportunity he ever has had 
to purchase, for a nominal price, 
the maximum in unused trans- 
portation in a car that is generally 
termed ‘used.’” 


Quaint Quirks 
That Build 


Business 


Twenty-four automobile dealers 
in Milwaukee used a full page 
newspaper advertisement with a 
keyed map showing the location 
of each one as an aid to Legion- 
naires who attended the annual 
convention in Milwaukee. 


“Legionnaires, if you're driving 
to the convention, this handy map 
will lead you to efficient auto- 
mobile service,” caption on top of 
page declared. Participating firms 
included the Thompson Buick Co., 
Hall Chevrolet Co., Humphrey 
Chevrolet Co., King-Braeger Co., 
Snyder Chevrolet Co., Kvam Mo- 
tor Co., Gonda - Stern Motors, 
Economy Motor Sales, Edwards 
Motor Co. W. M. Heiser Co., 
Holmes Motor Co., Kuhl Motor Co., 
Northwestern Motor Car Co., E. 
A. Swendson, Inc., A.F.L. Motor 
Sales, Hartung Nash Co., Schwartz- 
burg Motors, Inc., Burns Packard, 
Ross Johnson Motors, Deising Mo- 
tor Co., Jaeger Motor Car Co., 
Nelson Brothers, Lynch Motor 
Sales and E. W. Schwarz Motor Co. 
















OLDSMOBILE zone managers, 
and business management managers from eve 


convened in Lansing last week 

advertising plans for the comin 
following the preview of the 
convene are, left to right, S. 


J. Blunden, Chicago zone manager; Wade 


or their annua 


year 
1942" Oldsmobiles. Pictured 
E. Skinner, Oldsmobile’s general manager; 


assistant zone managers, service managers 


zone in the United States 

antes convention. Gales eae 
actor 

Wize, Pieture above attending the 


Leach, vice-president GMAC; 


D. E. Ralston, Oldsmobile’s general sales manager. 


Epiror’s Note: To AUTOMOTIVE 
News from London last week 
came the following letter, dated 
Aug. 8 and written by H. A. Cun- 
ningham, editor of the monthly 
British magazine, The Motor 
Trader: 


“T am glad to be able to say that 
Automotive News has been arriv- 
ing just as regularly as you seem 
to have been getting The Motor 
Trader. It is true that sometimes 
it puts in a very belated appear- 
ance, but that is only to be ex- 
pected. Sometimes two issues come 
together. The most recent I have 
had is June 30, which came only 
this morning (Aug. 8). 

“As you may have noticed from 
glancing occasionally at The Motor 
Trader, we are now publishing very 
small issues. That is due to a num- 
ber of reasons, one of the most 
important being the scarcity of 
newsprint. The ration we get is 
now only 20 percent of what we 
got before the war, and there is 
no prospect of our getting any 
more. Space, therefore, has to be 
strictly rationed and a_ balance 
maintained between advertising 
and editorial pages. 

“Another obvious reason why 


Paint Substitutes 


To Be Retained 


In Peace Time 


WASHINGTON. — Dislocation of 
the paint industry due to wartime 
conditions has led manufacturers 
to depend on an increasing amount 
of substitutes in paint formulae, 
many of which may have proven 
so satisfactory that they will be 
retained and become regular in- 
gredients in peace time paints, the 
U. S. department of commerce re- 
ported last week. 

Supplies of tung oil from China 
and Manchuria perilla oil have 
been sharply curtailed in the past 
year. To offset shortages of these 
valuable drying oils, special types 
of linseed oils and combinations of 
soybean, linseed, oiticica, fish and 
castor bean oils are being utilized 
in increasing quantities. 

Most outstanding substitute per- 
haps is the recently developed de- 
hydrated castor oil, the supply of 
which is dependent on castor beans 
from India and Brazil. Other re- 
cently developed processes make it 
possible to use increasing quanti- 
ties of fish oils, particularly those 
obtained from menhaden and sar- 
dines, in paint formulae. 

The U. S. government, anticipat- 
ing the shortage of imported dry- 
ing oils, has inaugurated agricul- 
tural programs to increase do- 
mestic production of flaxseed, soy- 
beans and castor beans. Ester 
gums and glycerine esters of resin, 
the first “synthetic” products em- 
ployed in oleoresinous varnishes, 
were followed by other types of 
synthetics, including phenol-for- 
maldehyde, alkyd, and _ urea-for- 
maldehyde resins are employed. 

Urea-formaldehyde and male- 
nine-formaldehyde resins are em- 
ployed in finishes for automobiles, 
washing machines, refrigerators 
and on other products where 
quick-baking coatings are required. 





Voice of Experience 


British Editor Cites Lack of Mechanics, Warns 
U. S. to Prepare Now 


there is so little advertising is that 
the manufacturers have nothing to 
sell to their dealers. As you know 
there are practically no private 
cars now being made and the 
number of commercial vehicles 
available for dealers is very small 
indeed. A somewhat similar po- 
sition applies to components and 
accessories, and even more so to 
garage equipment. The fact that 
we have ‘Pool’ petrol has elimi- 
nated the oil companies’ advertis- 
ing altogether. In short, it amounts 
to this, that most of the advertis- 
ing which we carry is in the na- 
ture of goodwill advertising. 


“We consider however, that it is 
extremely important that manu- 
facturers should keep their name 
prominently before their dealers. 
Their sales staffs have gone and 
they have nothing to sell, so prac- 
tically the only way they can keep 
in touch with their dealers is by 
announcements in the trade 
press * * * 

“In spite of all you may hear to 
the contrary, the people of this 
country have a reasonably clear 
understanding of the American 
position. Sometimes there is a good 
deal of ignorant talk on the lines 
of why does America not do this 
or the other thing, but looking 
back to the 1914-18 war I feel that 
our understanding of the Ameri- 
can position is much better than it 
was then. 


“I am very glad to note that an 
effort is being made in the United 
States to train men to take the 
place of those who have been 
called upon to join the Army, or 
who have elected to go into plants 
manufacturing material for na- 
tional defense. One of the mistakes 
Wwe made in the early days was 
that there was no real attempt to 
introduce trainees into the auto- 
mobile repairing industry and to- 
day, with a large percentage of 
our skilled mechanics either in the 
armed forces or in munition and 
other similar plants, we are suffer- 
ing from an acute shortage of 
skilled labor in all repair shops 
and service stations. 


“You should be able to profit 
from our experience in that re- 
spect at any rate. You should also, 
if I may venture to say so, learn 
from our unfortunate experience 
over components and spare parts 
which are now, as you may have 
gathered, practically unobtainable. 
Dealers who had large stocks on 
hand have naturally been in a 
favorable position. 


“As for the second-hand car 
market, it will be some consider- 
able time before there is any 
second-hand car problem in this 
country, even if the war were to 
end next week. The scarcity of 
cars, in spite of petrol rationing 
and all the other drawbacks, is 
acute and cars in good condition, 
made in 1939 and 1938, provided 
they have not done a big mileage 
will fetch considerably more than 
the list price when new. What will 
happen if the war goes on for 
another two years, as most of us 
think it will, I leave it to you to 
guess. We shall probably ‘all be 
reduced to riding bicycles, and 
there are already 10 million bi- 
cycles in use on our roads!” 













USED CARS—SERVICE 


Chicago Dealers’ Used Car Stocks at All-Time Low 





Minimum Wage 
Seale Asked for 
Truck Employes 


WASHINGTON. — Establishment 
of a 40 cents-an-hour minimum 
wage in interstate truck transpor. 
tation was recommended in a re. 
port filed last week with Genera) 
Philip B. Fleming, administrato; 
of the wage and hour division, Us 
department of labor, by the Prop. 
erty Motor Carrier Industry Com. 
mittee. 


This minimum, if approved after 
a public hearing soon to be sched. 
uled, will increase the wage of 
more than 70,000 workers em. 
ployed by about 40,000 truck oper. 
ators. The industry employs about 
600,000 workers. Testimony before 
the committee showed that few 
“over-the-road” employes will be 
affected by the minimum. Most of 
those presently paid less than 49 
cents an hour are terminal em. 
ployes, loaders and clerical work. 
ers. Truck lines whose wage bill 
will be materially increased are 
those operating in the south. 


The motion to recommend the 
40 cent minimum wage was carried 
by a vote of 11 to seven, the six 
employer members and one public 
member in the minority, at the 
end of a four-day meeting at 
which many truck operators were 
heard as witnesses. 


Shows 


(Continued from Page 1) 


Assn. canvassed dealers, distribu- 
tors and manufacturers. It was the 
strong consensus of opinion that, 
because of the needs of the de- 
fense program and because of cur- 
tailed production, a motor vehicle 
exposition is not feasible this year.” 


This will be the first time since 
1900 that Chicagoans and other 
visitors will forego an automobile 
show here. Chicago Automobile 
Trade Assn. took over during the 
World War, when the manufac- 
turers dropped out as sponsors. In 
1935, the show was again returned 
to CATA, and since then it has be- 
come the biggest in the industry, 
with stage revues supplementing 
exhibits. 


s. * * 


Truck Makers Won’t 
Participate in Shows 


DETROIT.—Because of defense 
and related production in motor 
truck plants, the Motor Truck 
committee of Automobile Manu- 
facturers Assn. last week unani- 
mously adopted a recommenda- 
tion against participation by mo- 
tor truck manufacturers in na 
tional shows. 


Truck manufacturers in the 
AMA deemed it advisable to make 
their position clear at this time in 
view of the fact that they voted 
against holding a show under the 
sponsorship of the association and 
because of proposals that have 
been received from outside which 
seek to sponsor shows of this kind. 

a + * 


Grand Rapids 
Show Off 


GRAND RAPIDS, Mich.—Grand 
Rapids Passenger Car Dealers 
Assn. will not hold an automobile 
show this fall. This is the first time 
in 33 years that new models have 
not been formally displayed here 


WANT ADS 


Ten cents per word per inser 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT | 
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Actual top and bottom prices on 1940, 1939, 1938 and A D V E R T j ¢ E D Dealer; Indianapolis — Times; Detroit — News; Chicago 
1937 used cars as advertised in local newspapers. —Herald-American; Dallas—News; Birmingham—Post; 


SEDAN prices only used in this comparison. News- Used { § ili Pp . Kansas Cit - Mi : . 
. A . y—Star; Minneapolis—Star-Journal; Denver 
papers used: Boston—Globe; New York—Times, Journal ar e ing rices Post; Los Angeles — Examiner; San Francisco 

















































American; Philadelphia — Bulletin; Cleveland — Plain For Week Ending Sept. 7 Chronicle. 
| (Copyright 1941—Automotive News) 
MAKE Boston NewYork Phila. Clevel’d Ind’polis Detroit Chicago Birm’ham Dallas Kan. City Minn’polis Denver Los Angeles San Fran. Natl. Avs. 
Buick Series 40 40] 795- 765 7715- 685| 795- 695| 825 795- 659| 750- 695 | 195- 755 | 745 |_784- 709 
"804 695- 575 600- 535 | 645- 595| 645- 575| 579- 449| 595- 485| 595 595- 495| 625- 565| 617- 495| 595- 495| 695- 597 623- 533 
ee a "88 545- 475| 487 | 545 495 575 469- 399| 475- 359| 525- 450| 410- 395| 495- 425| 465 575 495 504- 417 
87] 425- 325 | | 395 445- 325| 349 | $95- 279] 350- 195| l | 395- $35| 395- 348 | | | $04- 301 
Codiling Special Of | 1895 | | | | | | l | | Nl | 1895-1895 
30] | 995 1045 1045 1028-1028 
= 38] 649 765 675- 635 ——}—_____1_— 695 | 696- 635_ 
po Si] 445-325 | | | | | | : 445- 325 
Chevrolet Master "404 525 | | 505- 550 | 660- 565| 595- 465] 645- 525 | 695- aa 596 617- 540 
eee oe 80] 515- 400 | | 495- 365 495 | 419 495- 385 | 525- 495| 445 | 475- 375] 499- a 498- 435 
$8 395-335 | 395 l 345 385- 345| 425- 345| 375 | 465- 385| 445- 349 3 408- 352 
Ne ae "81 345- 245 | 295 | 325- 200| 365 | 385- $10| 280- 200| $25- 245| 395- 295 | | $75- 299] 369- 285| 395- 195] 419- 295 $48- 257 
Chevrolet Deluxe 40] 685- 595| 725- 625| 625- 595| 595 595 629- 565| 675- 535 649 | 645- 567| 700- 649| 685- 599| 745 | 668- 591 
ee 80] 465- 385| 495- 425 565- 450| 495 475- 465| 495- 375| 525 519- 450] 565 | | 495 509- 425 
"38 | 285 | 395- 345 425- 315 | 425 485 495- 375 420- 345 
87] 295 265 265 $25- 285 317- 280| 278 | 365 395 445 328- 282 
Chrysler Royal 40] 845 | | | | | |_745- 695 | | | | | | | | 795- 605 
ae *80]  595- 535 | | 575- 475| 545 C+ 645 | 495 525- 465| 645 597 595 574- 505 
88) 475- 325| 397 | 465 ae 395- 325 l | | 480- 325 
Si] 370- 295 365- 345 345-195 300 375- 345| 395-245] | $49- 285 
De Soto 40] 695- 675 | | 795 675 745- 645| 845- 775 645 685 | 726- 698 
"89 650- 575 | 495 475 595 545- 395| 645 565- 545| 695 | 583- 505 
"88] 465- 355| 365 | |_ 395 410 420- 325 
87] 350- 275| 475 325 295 279- 255| 397- 225| 335 $25- 275| $25- 205| 365- 245] 395- 205| 378 | S54- 266 
Dodge 40] (765- 575| 695- 475| 695- 645| 795- 725 | 645- 589] 695- 595| 775- 695| 695 745- 645] 745- 675| 725 895- 795| 740- 641 
"80] 545- 495| 627- 375| 545- 465| 595 525- 495 | 505- 498| 585- 500| 645- 575 745 586- 476 
"98 465- 395| 395- 325| 445- 325) 475- 465 395- 335| 395- 275 400- 315| 450- 425 465 445- 399 | 488- 362 
87] 375- 345| 295- 225| 3$25- 260| $85- 195| 349- 335| 300- 195| $25- 225 210- 199 475 $48- 270 
Ford V-8 “85” 40] 595- 485| 545 495- 435| 545- 485| 575- 550 5A5- 445] 595 545 595- 469| 635- 566| 590- 575| 590 571- 501 
rr "0] 545- 345| 527- 425| 389 | 475- 445| 475 495- 375| 495- 445| 549- 487| 480 | 486- 402 
= | $05- 245| 245 | S45- 245| 425- 395] 365 $25 $25- 245| 365- 275| 395- $25| $85- $25| 439- 357| 445- 205| $75- 345 871- 305 
295- 150| 197- 195| 225- 135| 225- 195| 295- 225| 245- 160| 265- 165| 395- 224| 295 295- 245 398 292- 198 
Ford V-8 Deluxe = 645- 475| 597 575- ~ “ 
"90]  488- 410| | 395- $75] 495 
"88 375- 350| | $89- 875) 395 
"S2] 275- 252 | | 195 
Hudson Six "a0] 595 7 629 585 
(412) ee 
| | 245 |_ 365 Ba Bas te 
apie 245- 235| 279 : a | 245 | | 245- 225| 395 | 295 | 365 | 295- 229| 385- 289| 295 | SOl- 244 
Lincoln-Zephyr 401 1015- 825| 950- 850| 825- 795 945 745 | | 896- 828 
"80] 650- 635| 635- 485| 595 645- 599] 505- 577| 565- 545 595 695- 645| 695- 575| 795- 695| | 745 | 655- 504 
738] 499- 485 | | 525- 395 445- 395 | | 495 | 449 595 BOl- 425 
"S72 345-250) | | | $25- 195| 375- 222 | | 295 | $95- $45] 379- 275, ‘ges | 352- 257 





695 | 745- 675| 785- 685| 795- 725 122- 654 






40] 695- 645| 825- 595| 645- 595| 595 







































90] 545- 400| 625- 375| 555- 495| 595 | 499 | 550- 419| 595- 495 | 545 | 595- 459] 545 | 595 | | | 568- 440 
ee errr renner erence eeeeeeceecccccccecncncccccccccccecccccccnnnneccncncneneeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee errr 
Nash Ambassador Six 40] 675- 635| 695- 579| 650 | 675- 665 635 645 675 645 | | | 662- 626 

80) 595- 545| 579 595 575 495 625- 545| 545 575- 565 595 567- 552 

"88 | | 875-325] | 885 |_ 375 378- $25 

S74 275- 225) | 295 | S375- 345 | | | 295 | 365 | | | S21- 285 
RR 
Olds Six (60) 40) 725- 585| 695 695- 545 | | 745- 645 | | 675 | 757 195- 785 895- 865| 748- 685 

“399 575- 470| 528 465 495 545- 495| 565- 445| 565- 465| 525 | 525- 500| 595- 457] 550- 497/ 575 665 552- 475 

88) 465- 365 | | 495 l | 395 450- 395 400 | 495- 375| 495- 445| 545- 525| 445 465- 421 

"879 375- 195| | 295 | 375 | $65- 250| 295- 269| $75- 245| | 295 | 395 | 369 | $95- $25 | | 858- 257 

725- 595| 787- 645| 675 115 | 845- 749| 695- 599| 695- 685| 795 | 875- 745| 795 | 744 
535 | | |_645 | 595 645 645 | 637- 575 

"38 | 439- 419| 445 395 l 445- 345 | | 517- 445 | 410 | | 442- 408 

37] 275 | 365 | 285 | | 289 | 875- 195 | | 195 | 295 | $95- 5 | | 475 | $22- 270 
CITIES 
Plymouth "40) 645-575 | G675- 325) 625- 565 | |_595- 539| 695- 485 | |_ 5% | 645 | | | | | 687- 498 

"39 578-395] 445- 275| 495- 400 | 499- 445| 369 495- 365| 525- 465| 495 | 565- 398| 499- 488 | ] | 496- 404 

$8) 445- 325| 365- 227| 395 400 335 $85- 285| 395 375 | 425- 375] 3$89- 350] 475- 344] | 475 | 405- 317 

"$74 345- 275| 327- 127| 295- 245| | 349 | 285- 285| $25- 195| 395 | 265 | 365- 195| $27- $25] 350 | 208- 245 | | $27- 230 
Plymouth Deluxe 40] 615- 499 | 589 645- 595 om 595| 595- 499| 595- 545| 645 | 685- 565| 675- 595| 675- 598 | | | | 642- 561 

1 | 479- 427| 519- 465 45 _—«|:«475- 375) 495-395] 494 || 495 - 475] 500- 475] 595- 460] 525- 495| 645 | 524- 446 

"38] 385 | | 395- 365| 395 | = 95 _ | 875- 290) 365 i + 445- 395| 450- $28| 365 | 399 | 535 | 407- 345 

= $25- 295 | | | $75- 295| 325 285- 190| 295- 245| 245 | ~ $35- 258 | | 295 | | 810- 257 
Pontiac Six 725- 675| 747- 695| 645- 595 | 745- 595 | | 745- 725| 697- 625| 745 | 704- 652 

Se 575- 495| =| 885-485] 495 =| 545 | 465 | 545-425) | } 7a | 545- 425 | 495 515- nas 565 475 657- 589 | 5A3- 498 
«475-895 | | | 495 _|_ 465- 345 | ae 345| 395- 335 | | 460- 385 | | 475- 305] 575 | 468- 367 
TT a a ee ae | $85- 275 | | 375 | 297- 235| 345- 195| $35 | | | $89- 279| 395- 325 | | | 352- 250 
——————_———o] as ||. |. | 595 | 595 | 505- 645| 645- 575|  —=«s«|”585- 585) 649- 565| 505- 585/745 |  ~ ~~«|:«s@2B- BOL 
Studebaker Champion a 645 | | 595 595 o ae 645- a5 | 505- 535| 649- 565| 595- a8 145 | | 628- 561 

525 495 ] | 525 | | | 498- 498 

Studebaker Commander a 75 : 597 | | | 3 3 695- =I 795 3 | | | : 845- 695 | | 741- 660 
$9] 535 | 497 | 495 | | 565 | 525 | 545 | 575 | | 595 | | | | 69 558- 558 

$8] 465-365 | | 395- 350] | 400 | | 399 | 445- 395 | | 495- 350| | | | | 483- 365 

(Dictator) °37] 365- 175| 425- 347| 325- 200/| 295 | 295- 225| 325- 265 | 275 395 389 $43- 242 

Willys 40] 495- 425| 425 | 395 | 425 | | 445 | | 5O4- 494| 495- 445) | | | 425 | | 462- 455 

$9] 395 | $85- $28| 295 | | | | | 394 | | |_ 395 | | | | 363- 328 

38] | 228 | | | | | 295- 195| 295- 264] | | | | 345 | | 201- 230 

7) 175 | 170- 135] 195 | 194 | 199 245 245- 169 208- 152 


National Average, All Makes, Sept. 7—$519-$451 
National Average, All Makes, Aug. 31—$508-$437 
Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
This is the first time anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national 
index. Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Houston, Oklahoma City and Seattle appeared on this page last week and will be published again next week. 
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"42 Models of Extra-Ordinary Importance; 
More Taxes Looming Up 


4 William Ullman 
Washington Correspondent 


y ASHINGTON. — 
4 Veterans will 
a } that 

_ World War I 
me gave a terrific 
s impetus to mo- 
wee toring and that 

, out of it came 
’ the best auto- 
mobiles ever 
built up to that time. That World 
War II is going to have the same 
effect, certainly insofar as the 
quality and performance of mo- 
tor cars is concerned, is clear 
after an inspection of the 1942 
models. 


Use of new materials, adop- 
tion of new principles of de- 
sign, improvement and refine- 
ment of long-accepted prac- 
tices —these are developments 
implicit in the new automo- 
biles. And, incidentally, it may 
be said that while official 
Washington has been busying 
itself lately in slashing pro- 
duction, it by no means is un- 
interested in the newest prod- 
ucts of the Detroit lines and 
in what they portend for the 
future when normalcy returns. 
It is likely that out of this 
emergency will come new stand- 
ards, pioneered by the manufac- 
turers, of what motor cars should 
do and the kind of roads over 
which they should be run. There 
can be no question that the 
highways of the future, as en- 
visioned by Norman Bel Geddes 
at the General Motors exhibit at 
the World’s Fair in New York, 
will be hastened by the demands 
of this crisis. Without question, 
too, the coming of the car of the 
future will be speeded immeasur- 
ably under the impact of the 
emergency. 





Progress 


Speeded Up 

TIMES SUCH as these always 
bring unforeseen developments. 
The hammer blows of a crisis of 
this magnitude are always great- 
er than anyone can anticipate or 
gauge. Progress of years or even 
a decade may be crowded into a 
few short months under the 
pressure of events. 

The 1942 model cars, de- 
veloped under handicaps, show 
an immense improvement over 
the ’41’s. It is not at all unlikely 
that we will have the car of 
1950 years before its time be- 
cause of the intensity of the 
research, the tempo of the de- 
velopment, the gruelling de- 
mands of the roads and fields 
of today. 

It is for this reason that many 
here in Washington are inspect- 
ing 1942 cars with much more 
interest than the new models of 


true of the technicians at such 
federal scientific establishments 
as the National Bureau of Stand- 
ards and the Public Roads Ad- 
ministration. . 


Public More 


Than Willing 

IN CONNECTION with this 
whole subject there is another 
angle which is very important, 
namely, the increased willing- 
ness on the part of the public to 
accept radical innovations dur- 
ing periods of stress. It is a fact 
well known to close observers 
that the thinking, planning and 
designing of the leading auto- 
motive engineers always runs far 
ahead of the public’s apparent 
ability to adapt itself to changes. 

There occasionally appear in 
print outcries against the “con- 
servatism” of the industry 
along engineering lines; against 
the slowness with which, for 
example, such an element as 
streamlined body design is 
adopted. And it is true that the 
industry moves pretty much a 
step at a time in these things. 
But that is not due to innate 
conservatism on the part of 
the industry’s engineers and 
designers. It is rather brought 
about by the necessity of edu- 
cating the public to accept 


changes. For, paradoxically, 


the public which delights so in 
each year’s new and improved 
models has demonstrated many 
times its own distaste for sud- 
den and radical alterations, 
But this attitude, this inhibi- 
tion, is definitely modified by the 
times. Everything is hurried and 
speeded in a crisis; and many 
fears and inhibitions are _ sus- 
pended. That this is as true in 
this field as in countless others 
has been proved by past expe- 
rience. There is definite reason 
to believe that the public, which 
in ordinary times would shy 
away from a very marked change 
(and basic improvement) in body 
design or in mechanical usage, 
probably would prove remark- 
ably receptive to the same rela- 
tive advance during a_ period 
such as we now are experienc- 


ng. 
Great Things 
To Come 

THE AUTOMOBILE industry 
is quick to realize the importance 
of intangible as well as tangible 
factors in its relationships with 
the buying public, and it is not 
likely that they will be over- 
looked now. 

These are some of the under- 
lying reasons, therefore, why 
the 1942 models are considered 
to be of more than ordinary 
importance. More than any in 
many years, they contain the 
seeds of great things to come, 


quite apart from their own 
beauty and mechanical excel- 
lence. _ es 

Not Out 

Of Line 


CURTAILMENT of December 
passenger car production by 48.4 
percent as compared with output 
for the corresponding month of 
last year, is no better and no 
worse than the industry expected. 
A cut of that amount had been 
anticipated for some time and 
the announcement therefore 
caused no great surprise in any 
informed quarter. Curtailments 
of 51.5 percent for the larger 
companies against only 15.3 per- 
cent for the smaller producers 
also were in line with previous 
OPM policy. 

Later last week plans were 
announced, following a series 
of conferences between gov- 
ernment spokesmen, automo- 
tive management and _ labor, 
which have for their purpose 
the orderly transfer of workers 
in the industry from non- 
defense to defense jobs. 

s *¢ * 


More Taxes 


To Come 

NOW THAT the big tax bill 
has completed its journey through 
Congress, Washington experts 


previous years. Certainly that is | = planning for subsequent 


measures which not only may 
make changes in the administra- 
tion of the law but also may tap 
new sources of revenue. It is 
understood that definite plans 
are in the making for another 
tax measure this year. However, 
whether Congress would give its 
approval remains a very large 
question. But there is no doubt 
that plans to that end are being 
laid. Also, the 1942 tax bill al- 
ready is in the discussion stage 
at the treasury. 

There seems to be more feel- 
ing here that the automotive 
excises will be upped again 
next year. It is very unlikely 
that there will be any further 
tampering on that score this 
year. There is a growing 
amount of talk here, too, with 
respect to a “withholding tax” 
to make certain that  indi- 
viduals will have _ sufficient 
funds to pay their sharply in- 
creased income levies. Not a 
great deal has been said about 
it, but officials are definitely 
concerned on that score this 
year. 


Motor Payrolls High 


ALBUQUERQUE, N. M.—(UTPS). — 
The annual automotive payroll in New 
Mexico totals $4,154,000, which is one- 
fourth of the state’s total retail and 
wholesale payroll, according to a study 
of government statistics issued recently 
by the National Automobile Dealers 
Assn. 





Now and Then... 





.EVEN THOUGH he is a tycoon in the advertising agency field now, 
Henry T. Ewald rates this column through having been assistant adver- 
tising manager of the Studebaker Corp. in 1908 and later advertising 
expert of the E-M-F Automobile Co. in Detroit. Even as a Detroit kid, 
he was brimming over with advertising ideas, and it is a matter of 
history that at the age of 20 he was the organizer of Detroit’s Adcraft 
Club, which last December celebrated its 35th anniversary. In 1911 he 
and Frank Campbell formed the Campbell-Ewald Co., and it was a, 2s0 
good fortune at that time to meet up with Alfred P. Sloan jr., then 
head of Hyatt Roller Bearing Co., and get from him the Hyatt adver- 
tising account, which might be termed the Ewald nest egg. From that 
time on Alfred P. Sloan jr. has been his big client, for when the latter 
assumed the leadership of General Motors he did not forget his first 
agency. Chevrolet, of course, has been Ewald’s big account. When he 
took it on, Chevrolet was in fourth place. For years now, it has been 
first. Of course the Campbell-Ewald Co. continued to grow as did Sloan 
and General Motors and in its 30 years of activities it is said that its 
gross billings have totaled the stupendous sum of approximately half 
a billion dollars. The family album shows you: On the left Henry T. 
Ewald, aged 55, head of the Campbell-Ewald Co.; on the right, young 


Ewald at the ripe young age of 30. 





OPM Issues New Program 


To Facilitate Truck Output 


Special to Automotive News 

WASHINGTON. — New program 
to facilitate production of heavy 
motor trucks, medium trucks and 
truck trailers vitally needed for 
the transportation of heavy indus- 
trial and armament materials, has 
been issued by OPM’s Priorities 
division. Plan also facilitates pro- 
duction of certain passenger car- 
riers and necessary replacement 
parts. 

The new program amends and 
simplifies administration of the 
motor truck order originally an- 
nounced Aug. 30. The new order 


does not make any major changes 


in the plan as originally announced 


but does change the methods set 


up to enforce and administer the 
order. 
Two separate orders are involved 


in the new program. One of these 


is Limitation Order L-1l-a. This 


order includes specific instructions 


as to the number and kind of 
trucks and allied products which 
can be made during the period 
Sept. 1-Nov. 30. The other order 
is Limited Preference Rating Order 


P-54. This order extends a rating 
of A-3 which can be used to get 
the material going into the truck 
production to the extent provided. 


The assistance being extended to 
truck manufacturers is based on 
indications that 1,189,000 trucks, 
approximately 200,000 more than 


the output of the model year end- 


ing July 31, will be required during 
the new model year that began 


Aug. 1. 


Major provisions of the two ord- 
ers, which now comprise a co- 


ordinated program for motor 


trucks, are as follows: 
Limitation Order L-1l-a 
This order does not restrict in 
any way production of heavy 


motor trucks which are carrying 
most of the defense truck trans- 
portation load. 

2 During the period Sept. 1-Nov. 


30, a producer may not manu- 
facture more than one-half the 


number of medium motor trucks, 
truck trailers and passenger car- 
riers produced during the first half 
of the year, except that all trucks 
ordered for specific defense pur- 
poses, as defined in the order, may 
be produced without limit. This 
means, in effect, that the producers 
of these trucks and carriers may 
produce all trucks needed for de- 
fense during the three-months’ pe- 


riod and may continue producing 
civilian trucks at the going rate 
during the first half year. 

6) Replacement parts for trucks 


and carriers are limited as fol- 
lows: A producer shall not manu- 
facture for replacement purposes 
more than 60 percent of the num- 
ber of parts sold for replacement 
purposes during the first half year. 
This, in effect, permits increased 
production of replacement parts 
during the three-months’ period. 

Limited Preference Rating 
Order P-54 

This is a typical blanket rating 
order. It extends a rating which 
can be used to obtain material go- 
ing into heavy motor trucks (three 
tons or more), medium motor 
trucks (1% tons or more), truck 
trailers (five tons or more), pas- 
senger carriers (motor or electric 
coaches with not less than 15 seats) 
and replacement parts as_ speci- 
fically listed in the order. 

The rating extended — A-3 — per- 
mits producers and their suppliers 
to obtain necessary materials and 
parts up to the maximum limita- 
tion as set in the Limitation Order. 
The rating, of course, cannot be 
used to obtain materials greater 
than required for the stipulated 
production, taking into considera- 
tion the producers’ inventories of 
such materials. 

Producers and suppliers will not 
have to make application for the 
use of the rating. The order pro- 
vides that producers and suppliers 
can extend the rating by signing 
a special certification on the orig- 
inal and all copies of the purchase 
orders they place for the materials 
involved. Reports will be required 
on the use of the order, however. 


Clawson & Bals Publishes 
25th Anniversary Catalog 


CHICAGOW—Clawson & Bals, 
Inc. here have published a Silver 
Anniversary edition of their cata- 
log in 
founding of the business in Chi- 
cago in the year 1916, 

From the very beginning of the 
business, throughout its history 
and up to the present, the Clawson 
& Bals organization has furnished 
the automotive industry with what- 
ever service and material has been 
required to make available com- 
plete motor bearing and connect- 
ing rod service. 





commemoration of the| sam 


Dealers tell me... 


(Continued from Page 3) 


thing about protecting his invest- 


ment in the car. 
* * * 


Charge Small, 


Work Important 
“TNACTORIES have never dis- 

played any enthusiasm over 
letting a dealer add anything to 
the delivery price of a new car 
other than such items as _ they 
consider absolutely necessary to 
the satisfaction of the purchaser, 
Yet they have never objected to 
allowing the dealer to include a 
‘make-ready’ charge. The charge is 
small, but the work is important. 
Unless properly done, $50 worth of 
unseen damage could occur to a car 
by the time it is driven 500 miles, 
The unfortunate part of it is, the 
car buyer never knows, wntil it is 
too late, whether the work has been 
done. 

“That proves one point. All 
cars are the same when they 
leave the factory assembly line. 
BUT there can be a great dif- 
ference in them when they are 
delivered to the purchaser. If a 
dealer does not maintain a high 
class organization, comprised of 
men who are in the business be- 
cause they like it, and who real- 
ize that there are constantly 
new things for them to learn; 
unless he has provided all the 
up-to-date equipment that takes 
the guess-work out of servicing 
an automobile; all that his cus- 
tomers can do is to hope for the 


best. 
* * oe 


Eventually 
Fades Out 


“ALL new cars are not of the 
same price. The allowance on 
a used car is not always the same 
from several dealers. That is be- 
cause there is a difference in the 
‘quality’ of the dealer. Many deal- 
ers realize that Abraham Lincoln 
was right when he said, ‘you can 
fool some of the people all of the 
time, and all of them some of the 
time, but you can’t fool all of them 
all of the time.’ They realize that 
if they expect to remain in business 
they must assure their customers 
satisfaction in ownership. And it 
requires a fair profit to do that. 
There always has been and always 
will be the type of individual who 
enters business and expects to 
profit by the gullibility of his cus- 
tomers. His stock in trade is to 
try to make the buyer feel that he 
is getting something for nothing. 
“But in the end, the purchaser 
pays, and eventually the _ busi- 
ness ‘shyster’ fades out of the 
picture. To every automobile 
salesman who has his own future 
in this business at heart, and the 
interest of his customers, it is a 
duty to point out that the name- 
plate over the dealer’s door 
means as much as the name-plate 
on the car.” 








F. B. DAVIS jr., president of United 
States Rubber Co., and Kenneth Good- 
year, descendant of the man who dis- 
covered vulcanization over 100 years 
ago, join in turning the first spade of 
earth for New England’s first synthetic 
rubber plant. They are shown using % 
140-year-old Connecticut spade at cere- 
monies held before a group of guests 
on the site which is located in a2 
apple orchard. Davis announced that 
the plant will be rushed to comple: 
tion, with production anticipate 
within a year. 
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Parties like Hudson’s, General Mo- 
tors, Ford and Nash that week, 
with no let-up, put such a strain 
on the old ticker that Doc Colin 
Beaton, after giving me a going- 
over, declared it was the dry dock 
for me—at least for two weeks and 
with no time out for good behavior. 
Here I’m a pampered pet, with 
nothing to do but read, rest and 
sleep. Even a dead-line doesn’t 
mean anything to me now, with 
our own Pete Wemhoff and Harry 
Williams dying “for dear old 
Rutgers” at S701 East Jefferson. 


SINCE THE conductor has been 
in dry dock, numerous telegrams 
have been received from friends 
who’ve heard of the debacle. Here 
are a few of ’em: 

“Just learned that the great two- 
fisted, hairy-chested Chris Sinsa- 
baugh landed in the Woman’s Hos- 
pital, Detroit, as result of over- 
strenuous activities in connection 
with previews. There is something 
here that meets not the eye. After 
you have fully recuperated, which 
I understand is in immediate pros- 
pect, please write me giving full 
explanation. In meantime, my best 
regards and all good wishes.”— 
Paul G. Hoffman, president, Stude- 
baker Corp., South Bend. 

“Sorry to hear you are under 
the weather, Chris, and the Buick 
crowd is pulling for your early re- 
covery.” —H. H. Curtice and Bill 
Hufstader, Buick. 

“We are all sorry at Dodge to 
learn you are laid up and want you 
to know how much we look for- 
ward to having you among us soon 
again. Keep the Sparks flying.”— 
Forest Akers, sales vice-president, 
Dodge. 

“Sorry to hear of your illness. 
Keep your chin up, Chris, we are 
all pulling for you.”—Ben Hopkins, 
president, Cleveland Graphite 
Bronze Co., Cleveland. 

az * ” 

“JUST learned that you are tak- 
ing a much needed though en- 
forced rest. Glad to know that it 
is temporary, however, and sin- 
cerely trust you will be back at 
your desk before so very long. Sin- 
cere regards.” — I. Babcock, 
president, General Motors Truck & 
Coach, Pontiac. 

“The whole Plymouth organiza- 
tion joins me in best wishes for 
speedy recovery.”—D. S. Eddins, 
president, Plymouth. 

“I was very sorry to learn that 
you are in the hospital. What I 
want to know is, what a big he- 
man like yourself is doing in the 
Woman’s Hospital? Sincerely hope 
it won’t be twins. Seriously though, 
I wish you a speedy recovery and 
don’t hesitate to let me know if 
there is anything I can do for you.” 
—H. J. Klingler, president, Pon- 
tiac division. 

“Sincere good wishes, Chris, for 
your early return to full health and 
the splendid work you have done 
so well.”— A. E. Barit, president, 
Hudson. 

“Move over and I'll climb in 
with you, for I’m tired also but 
not from too many previews. Hope 
you are getting a good rest and 
will come out feeling as good and 
as young as you did at 30. I note 
you are in the Woman's Hospital. 
‘Solid Comfort’ on the shores of 
Lake Michigan still prevails and 
you can rest there also. Best 
wishes.” — Geo. Keller, vice-presi- 
dent, Studebaker, South Bend. 

“Sorry to hear you are in hos- 
pital but am glad you are resting 
up after strenuous previews. We 
always look forward to your ‘Paul 


Sparks By 


(Continued from Page 1) 







































Pa. Turnpike 
To Show Profit 


HARRISBURG, Pa.— (UTPS).— 
Income from the 160-mile_Penn- 
sylvania Turnpike between Harris- 
burg and Pittsburgh during the 
first 11 months of its operation was | 
more than enough to pay interest | 
on outstanding bonds _ ee 
ing expenses for the entire year, 
one apamae last week by Walter 
A. Jones, chairman of the turn- 
pike commission. : 

He pointed out that the dream | 
highway” earned more than $2,-| 
600,000 up to the end of August | 


in tolls. 


|er, Sam Houston, Ed. Hanger, Jim 
|Foley of International 


|town, and all of us here at Hud- 







Future Earnings 
Held Chief Worry 
On Wall Street 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—Now that the tax 
bill is out of the way (at least 
until the next session) there has 
been a renewed effort in Wall 
Street to calculate earnings pros- 
pects on the basis of the 1941 
taxes. The trouble is that these 
levies probably will apply only to 
this year’s earnings and higher 
taxes may be in store for 1942. 

And the attitude with many in 
Wall Street is that it doesn’t 
matter so much what 1941 earn- 
ings will be. What investors want 
to know is what will earnings be 
over the next few years, on the 
average. And there is no one will- 
ing to make even a guess in that 


Nash Dealers Confer . . . 





Chris 
Sinsabaugh 














































































































information on subjects automo- 

tive but do wish you would take 

it easy until you are shipshape 

again. Kindest regards.” — Russell 

E. Singer, general manager, Ameri- 

can Automobile Assn., Washington. 
* * * 

“SORRY to hear of your illness 
but for the love of Mike save your 
few remaining Sparks, are my 
best wishes.’—James Levy, James 
Levy Motors Co., Chicago. 

“Sincerely sorry to learn that 
you are temporarily on the shelf 
and hope you will soon be up and 
around and ‘Sparking’ on all cyl- 
inders. Kindest regards.’”—J. P. 
Little, vice-president, General Mo- 
tors Truck & Coach, Pontiac. 

“Sorry to hear that you are not 
feeling so chipper. What on earth 
are you doing in Woman’s Hos- 





GEORGE ALBRECHT, Philadelphia branch manager, discusses Nash con- 
vention activities last week in Chicago with, left to right, George Mason, 
president of Nash-Kelvinator; W. A. Blees, Nash’s general sales manager, and 
W. F. Armstrong, corporation vice-president. G. Strelinger, assistant to the 
general sales manager, is standing. 





STOCK PRICE AVERAGES 


pital? I had no idea that the stork Previous Latest Year 
was in your neighborhood. Maybe Period Period Change Ago 
this new car blessed-event stuff is a eee" *** ai 85) 1am Ge 
catching. At any rate, Chris, come 10 iene. * ICL ale1 a7.69 40.08 97-08 
on and get out of there. You'll find 4tire-rubbers ....... 19.62 20.09 +0.47 17.34 
a better floor show in Chicago. 
Best luck.” — : : 

s uc Freddy Lockwood, direction — except many will tell 


Borg-Warner Corp., Chicago. 

“They got you down, eh? Them 
old devil previews; they got you 
down. I’m sorry. Now you get the 
necessary rest and get back on 
your feet.’—Morrow Krum, Stude- 
baker, South Bend. 

“If these cardio-chillers help you 
concentrate on WHO instead of 
ME, they should serve a sound 
psychological purpose in assisting 
you from your present confines in 
record time. Every best wish for a 
speedy catch-up and a pleasant 
stay among the mending gentler 
sex. If it’s a boy, the cigars are on 
me . if they assure you the 
weed won’t curdle your—ah—dis- 
position.”’—Ralph Roessler, Camp- 
bell-Ewald Co., Detroit. 

* * * 

“SORRY to learn you are in the 
hospital. But since you are there— 
relax and enjoy it. De Soto folks 
are rooting for you and looking 
forward to the day when you'll be 
back at your typewriter. Kindest 
regards.”—J. B. Wagstaff, general 
sales manager, De Soto. 

“What's this I hear about your 
being in Woman’s Hospital? Has 
your officiating at so many new 
arrivals been contagious? Hope 
you will soon be back at your of- 
fice. Best regards.’—W. A. Blees, 
general sales manager, Nash. 

“I am more inarticulate than 
ever since hearing of your hos- 
pitalization. Will have double mar- 
tini tonight to your speedy release. 
See you soon and keep punching.” 
—Frank Armstrong, Arthur Kud- 
ner, Inc., Flint. 

“Sorry the sight of the 1942 
models is too much for you. Here’s 
hoping for a speedy recovery.’— 
F. B. Willis, sales director, Bendix 
Products, South Bend. 

* * * 

“ACCEPT our congratulations in 
advance. Hope it will be a boy. If 
so, have the nursing bottle filled 
with double martinis and he is 
sure to thrive. Regard this as big- 
gest event since the birth of the 
nation. Clears up doubt regarding 
cause of abdominal protuberance 
featuring your profile. We have 
bet heavily on twins. Don’t throw 
us down. Medical records show no 
father lost in childbirth. If twi- 
light-sleep delivery method used, 
be careful not to talk in your 
sleep. Also show brighter children 
born to fathers past middle age. 
Be sure to get your own baby 
when leaving hospital. Are — 
or 


you that the government’s taxing 
policy will be attuned to earnings. 
That is, any upward surge in 
earnings will be matched by 
higher levies on income. 

While this may mean that earn- 
ings may hold at least as high as 
at present, there always is the 
danger of a decline and virtual 
assurance that they won’t go much 
higher. That is one view. Another 
view is that the automobile indus- 
try in particular is going to make 
better profits on defense produc- 
tion than at first appeared possible. 


And still another view is that 
reductions in passenger car pro- 
duction will be just about offset 
by increased demand for motor 
trucks and other products of the 
automotive industry necessary to 
the defense program. After all, it 
is a motorized defense program. 
And in addition the motor vehicle 
plays a tremendous part in all the 
civilian activities that must go on 
defense program or not. 

The tire and rubber company 
stocks have been doing well since 
the situation in the Pacific be- 
came quieter. The average price 
for this group now is at the best 
level in almost a year and a half. 
The automotive stocks as a whole 
continue to move within a very 
narrow range. The sharp reduc- 
tion in passenger car output de- 
creed by the OPM for December 
failed to disturb the car makers’ 
shares. 


TWO WESTERN dealers “stick up’’ Bill Blees, Nash’s general sales manager, 
at the banquet concluding Nash’s big convention in Chicago last week, to 
President George Mason’s amusement. 





SITTING AT THE WHEEL of the oldest Nash, part of the display at the 
Nash press preview in Chicago, Chris Sinsabaugh, editor of Automotive News, 
reminisces with Jim Sullivan, veteran editor of Boston Globe, right, with Frank 
R. Pierce, sales vice-president of Nash-Kelvinator, and Bill Blees, Nash’s 
general sales manager, in the middle. 


Postal 
Telegraph 


PLEASE, I'D LIKE 
TO SEND A 
TELEGRAM! 





COAST DISTRIBUTOR Spencer Honig of Los Angeles arrives in Chicago 
for the Nash convention, with his colorful ‘‘posse.”’ 


YOUR OWN 


case of rare old Bourbon 

christening.” Dave Wallace and 

Charlie Jacobson, Chrysler Sales TELEPHONE IS YOUR 
ae NEAREST POSTAL 


“We the wheelmen of America 
greet you. You should have stayed 
here with us in Chicago. The auto- 
mobile business has been too fast 
for you. Come back to the bicycle 
when you come out.”—Pete Mould- 


TELEGRAPH OFFICE 
—AND CHARGES 
APPEAR ON YOUR 


TELEPHONE BILL! 
Harvester, ——— 
Chicago. 7) al 
“Congratulations, Chris, on your 
decision to take a well-earned rest 
after the preview grind. Speaking 
for George Pratt, who is out of 


Teta 
Service 
Too 


son, I hope you will relax and 
enjoy yourself. Kindest personal 
regards.” — Bob Roberts, advertis- 
ing and merchandising director, 
Hudson. 





NASH DEALERS look over balanced parts stock display at Chicago conven- 
tion. This was among many service displays in Exhibition Hall of Hotel Stevens. 








Perhaps You 
Remember 


THIS IS NOT the first time that you have called 
upon Dodge automotive plants and men to 
meet a National Emergency. You probably 
remember that you called them to the colors 
once before; that you found their service 
good; that their dependability was not a 
catch-word, but a watch-word, in France 
and on the training fields at home, for the 
highest mechanical excellence. 


Now again you have called Dodge to the 
National Defense. And Dodge has swiftly 
answered. Already many thousands of its 
highly trained men have been trans- 
ferred from the work of building motorcars 
to the more urgent and crucial tasks of build- 
ing army trucks, tanks, guns and airplane 
assemblies. Again Dodge is throwing its 
great industrial weight into your program of 
Defense. And, as you require, Dodge will 
again remain a defense force, with every 
ounce of its energy, every inch of the way. 


DODGE DIVISION OF 


You May Also Recall 


You may clearly remember that the first time 
you called on Dodge for aid in National 
Defense, its motorcars were reaching the 
very peak of their first young success. Then 
suddenly, remember, there were fewer of them. 
because there were fewer men to make them, 
and less material to make them with. Perhaps 
you also remember that it was these fewer 
Dodge cars, and the qualities inherent in them, 
that helped to lay the lasting foundation for 
a world-wide reputation for Dependability. 


Later—A Quarter Century 


Now again Dodge moves full speed ahead in 
the service of the Government of the United 
States. Dodge does this with full knowledge 
of its duty and full confidence in your own 
respect for the spirit that is Dodge. These 
cars will, of course, always remain at their 
finest. You may approach the purchase of 
your own new Dodge with complete confi- 
dence in its enduring value,—its ability to 
serve you extremely well for even more years 
than you would normally choose to drive 
it. It is a firm and final fact that these are 
the finest cars that Dodge has ever built. 


There can be no curtailment of Dodge quality 
+. no substitute for Dodge Dependability. 


CHRYSLER CORPORATION 
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